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7 4ROUGHOUT the world 
to-day people continue to live in a state 
of insecurity that stems from principles 
and practises whose roots are no deeper 
than “just for now.” 

Those economic principles which 
form the bedrock of honest living must 
always receive major attention in our 
public policies. To rebuild a still shat- 
tered world, to revitalize its peoples 
and institutions, and to realize its full- 
est economic potentialities calls for a 
sense of mission akin to the spirit re- 
quired in the successful prosecution of 
outright warfare. Surely, its rewards 
are infinitely more lasting and of greater 
benefit to mankind. 

We in the United States are so much 
better off than our world neighbors that 
those who have not witnessed first-hand 
the struggle in which the free peoples 
of the world are engaged cannot realize 
the dangers of failure, nor the full part 
we play in avoiding those dangers. 

Of one thing I am certain. We in 
the United States must remain self- 
reliant people, dependent upon our- 
selves and a benign Providence to keep 
our country strong. To this end we 
need to cultivate co-operation with de- 
termination and intensity. We must re- 
assert the spirit of fair play in our deal- 
ings with one another. There must be 
understanding and confidence between 
the different segments of the economy. 
Continued on page 15 


BUSINESS IN MOTION 


There is a saying that is as famous as it is erroneous. 
It is the one about the better mousetrap. The fact is 
that if anyone develops a new, improved mousetrap 
he has to beat his own path to people’s homes. In 
other words, he has to sell if he is to prosper. In selling 
the more effective trap, it should be realized, he has 
rendered a service not only to himself and to his 
employees, but also to the buyer. 

Revere thinks this is a good time to point out that 
salesmen render service to customers, and to give 
some thought to the functions 
and values of salesmanship. If 
by salesmanship we mean every- 
thing that influences sales, then 
of course we must include ad- 
vertising and many other fac- 
tors. However, except in the case 
of a product sold by mail, all the 
elements in salesmanship lead up 
to a single point, the contact be- 
tween a salesman and a custom- 
er or prospect. During that 
interview, the salesman takes 
advantage of all that has been 
done previously to help him. 

Why do people buy from one 
man rather than another, from 
one company instead of an- 
other? Revere has discovered 
through long experience and observation that loyal 
customers are created and held when the salesman 
and those back of him take a sincere and informed 
interest in the buyer’s welfare. In Revere this may 
mean recommending and selling a less expensive 
alloy if it will serve as well as a more expensive one. 
Or it may involve suggesting use of an extruded 
shape, costing more per pound than plain bar, but 
saving important sums by reducing costly machining 
operations. And so on. 

It is easy to recognize that such activities come 
under the head of “‘service.”’ They are also a part of 
salesmanship, which renders other services as well. It 
is a service, we feel, to tell people about products, 
what they are, what they will do, what benefits they 
offer, how much they cost, how they should be speci- 


fied, when they can be delivered. It is also a service 
to offer solutions to problems. In rendering such ser- 
vices, a salesman needs much more than a price list. 
He must have a firm background, derived from edu- 
cation, training and experience in his industry, and 
in addition must be able to discuss intelligently and 
constructively the problems of the people he serves. 
A sales force thus equipped, such as Revere has, can 
give directly or through the company’s engineering 
service a kind of collaboration that is valuable but 
is not billed. If buyers had to 
dig out all the facts they need 
without the assistance of sales- 
men, American industry and the 
general public as well would be 
greatly hampered in seeking the 
best values obtainable. 

The salesman is part of a 
great team that has given this 
country more prosperity and 
standards of living higher than 
over enjoyed anywhere else in 
the world. Other factors in 
achieving this amazing result 
include inventiveness, better 
design and engineering, faster 
and more economical produc- 
tion, the skills of management 
and factory employees, the edi- 
torial and advertising contributions of the thou- 
sands of helpful American publications. While we 
give credit to all these elements, let us not forget 
that productive capacity is increasing constantly, and 
that to move larger volumes of goods more capable 
salesmen and more effective salesmanship will be 
necessary. In the future, we believe the salesman who 
serves as well as sells will become more and more 
important, for only through sales can factories and 
employees be kept busy. Whenever and whatever you 
buy, remember that you can always find salesmen 
who, like those who serve the Revere customers, con- 
sider the best interests of their clients as carefully as 
their own. So we suggest you take your suppliers’ 
salesmen into your confidence, and permit them to 
serve you fully. 


REVERE COPPER AND BRASS INCORPORATED 
Founded by Paul Revere in 1801 

Executive Offices: 230 Park Avenue, New York 17, N. Y. 

SEE REVERE'S THE PRESS’ ON NBC TELEVISION EVERY SUNDAY 
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Because dusts and fumes may not be 
valuable, don’t think for a minute that 
they’re not costly! Uncontrolled, they do 
more damage to plants, machines, and 
men than any other production factor. 
Corrosive action on plant equipment, 
abrasive wear on production machines, 
and lowered manpower efficiency cover 
only part of their damaging effects. 
Dracco Dust Control Equipment, 
engineered exactly to your plant require- 
ments, will effectively eliminate your 
dust and fume hazards by trapping them 
at each source. Before they can attack 
either men or machines they are carried 


away in a completely enclosed system 
to a centralized waste disposal unit. 

With Dracco Dust Control, your 
plant will be cleaner and your workers 
more efficient. Repair and maintenance 
bills for both plant and equipment will 
be lower. 

Why not investigate Dracco Dust 
Control methods and equipment for a 
cost-saving solution to your problem. 


DRACCO CORPORATION 


Harvard Avenue and East 116th Sf. 
Cleveland 5, Ohio 


Write today for the Dracco Engineer: 
ing Data Sheet which will simplify 
an analysis of your specific problem, 
Address Dept. D-7, Cleveland, Ohio. 


DUN'S REVIEW ‘URLISHED MONTHLY, 
gy CHURCH N. ¥. $4 A YEAR, ACCEPTAN 
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1 Rounded curb ends for safer, easier, 


* twe-saving turns 


Special rounded edge 
© beveling eliminates jars 
without sacrificing strength saves 
tives, equipment and loads 


aV 


2 Quarter-round safety curbs deflect 

* wheels, prevent run-offs, prolong 
tire-life. are low for equipment 
clearance 


3 One piece, weather sealed hand. 
* holds, molded to fit the hand— 
tor complete safety in lifting and 
positioning 


4 Individually 
* enpineercod 
crown keeps edges 
flush with floors 


Rupeved, bridge built 
safety spans 
individually engineered for 
extra strength and eliminaton 
of dangerous slipping 


Light-weight HEAVY-DUTY Magnesium Construction 
(44 the weight of steel) with resulting increases in efficiency and safety . . . individ- 
ually engineered for your requirements ... long life that you can take for granted: 
these are the other money-saver features that make Magcoa Dockboards a good 
investment right from the start and your best investment in the long run. 

Write today for literature showing why many leading companies standardize on 
Magcoa Dockboards for freight car and truck loading, how they benefit . .. and how 
you can, too. At the same time, ask for new literature showing how Magcoa’s mag- 
nesium fabricating experience and facilities can help you improve your products 
through use of light-weight, heavy-duty magnesium. Use the handy coupon. 


MAGNESIUM COMPANY OF america 


EAST CHICAGO, INDIANA — Representatives in Principal Cities 


DIVISION OFFICES: 


NEW YORK 20. 

30 Rocketetier Plaza 
PHILADELPHIA 18, 
8001 Southampton Ave 
WASHINGTON 5, 0C, 

Hidg 
HOUSTON 
7657 Moline St 
LOS ANGELES 
8927 W. 275th St 
SAN FRANCISCO 4, 
Russ Bidg. 


MAGNESIUM COMPANY OF AMERICA, East Chicago 9, Ind. 


Please send Deockboard Builetin | Fabrication Folder 
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Pat W ooron 
Letters to the Editor 
Partners Frontispiece 


Security in Self-Reliance 


Grorcre A. Stoan 
Chairman, U.S. Council 
International Chamber of Commerce 


The special need to-day for a frill 
understanding of the rewards 
ddvantages people and nations 
have through security and | 


New Shears for Cost Cutters - 


kowin J. 
Sales and Marketing Consultant 


1 systematic attack on the costs 
of materials handling without any 
detuled comparisons of  spectfte 
equipment in unique circumstances 


Color Dynamics: A Potent Tool 


FABER Birren 
President, American Color Trends 


Chasing the rainbow for the pot of 
yold 1s no longer an idle pursuit 
whe n business har nesses the color 
wheel for a smooth ride to success 


VCR—Controls without 
Coercion 
Quiver S. 
Governor, Reserve Bourd 


Evaluating and reviewing a credit 
program built on co-operation hy 
drawing authority from 


and from 
The Trend of Business 
The Business Bookshelf 


Here and There in Business 


Review (including Dan's International Re- 
view and The World Markets). July 1952. 
Published monthly. og Church Street, New York 
8. Subscription information on page 74. 
Copynght 1952 by Dun & Brapstreer, Ine. 
Copyrighted under International Copyright Con- 
vention, All rights reserved under Pan Amoeri- 
can Copyright Convention. Dtuwn’s Review regis 
tered in the U. S. Patent Office. Frontispiece 
by Henle trom Monkmeyer. Cover by Devaney. 
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vears ago this was a great political trade mark— 

but it always has been the finest means for any busi- 
ness executive to find out exactly what is going 
on—and to make decisions with the facts obtained 
from his own records. Have an Acme system repre- 
sentative show you how Acme Visible Record 


systems will help when you look at your records. 


CME VISIBLE RECORDS, INC. 


GENERAL OFFICES: CROZET, VIRGINIA 


Representatives in Principal Cities 


Dun'’s RevIEW 5 
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WORKING SYSTEMS 


Spanning a thousand-mile crazy-quilt of mixed topography, 
through a devil’s brew of weather extremes from desert sun to 
sub-arctic blizzards, through sleet, torrential rains, hurricane, tor- 
nado, and fire, Motorola Microwave on more than one occasion 
has stood alone as the only remaining means of communication. 


27 Motorola systems are now working around the clock for pipe 
lines, air lines, State Police and Industry, carrying multi-use 
channels— —— loaded with voice, teleprint, telemeter, and 
point-to-point tie-in with the Motorola VHF 2-way mobile radio 
networks. 


27 Systems ln and Working 
— Saving Time and Cost for the Owners — 
Can Do The Same For You /n Your Operation! 


Mid Valley Pipeline Co. (1000 miles) Shell Pipeline Co. 


Texas Illinois Natural Gas Panhandle Eastern Pipeline Co. 
Pipeline Co. (1000 miles) 


Aeronautical Radio, Inc. 


Pan American Pipeline Co. 


Hawaiian Air Lines Michigan State Police 


City of Dayton State of California 


Remember! Experience Counts 
Especially in Microwave 


24 Years of Leadership in Mobile Radio 


Motorola Microwave 


VHF TIE-IN 


ReviEWw JLY 1952 


CONTROL READINGS} 4° 
<< 545 AUGUSTA BLVD. + CHICAGO 51, ILLINOI 
AUGUSTA BLVD., CHICAGO 51, ILLINOIS, 
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Leading economists, including Gaitskell of England, 
and Abbot of Canada, at a recent conference, were almost 
unanimous in their belief that: business would move stde- 
wise for the next few months; inflationary pressures would 
reassert themselves by the end of the year; savings are the 
best safeguard against inflation. Even those present who 
see little evil in gradual inflation and permanent deficits 
admitted that savings at this particular time, with full em- 
ployment and growing government outlays, should be en- 
couraged. The foregoing compresses tens of thousands of 
words into less than sixty, but the sixty words pretty much 
tell the story. 


Abandonment of the voluntary credit curtailment by 
banks and the regulation of installment credit has had 
little effect on the amount of credit outstanding. It has 
been demonstrated that the Federal Reserve was ready to 
case credit when conditions permit. 


More dollars are being spent for highways than in any 
previous year. Physical volume of construction, however, 
1s no greater than in several previous years. Because of 
the sufficiency rating method every state now has data as 
to relative inadequacies. Highway departments are ready 
tu expand present programs rapidly when funds are avail. 
able. Highway users recognize that the bulk of construc- 
tion and maintenance costs in the future must come from 
increases in gasoline taxes, tolls, and other levies against 
those who use the roads. A greatly expanded road pro- 
gram will be undertaken, it 1s believed, when the defense 
program begins to taper off. A difficulty looms ahead 
because of the shortage of engineers and other technical 


personnel. 


A significant feature of the Supreme Court's steel dect- 
ston 1s the fact that our highest ranking jurists differ on 
a matter as fundamental as the powers of the President. 
The opinion, however, leaves unanswered the question as 
te what the President 1s to do in a real emergency when 
failure to act might endanger the country. The steel strike 
was not such an emergency. An appeal to Congress for 
special powers would have been enough. In a real emer- 


REV 


gency requiring immediate action the President appar- 
ently has no choice but to act without legal authority. He 
could stmultaneously call on Congress to ratify his action. 
KResponsthilities such as devolve on the President require 
assumption of authority such as 1s expected of military 
commanders in the field when confronted with situations 
that allow no time for consultation with higher authority. 


Dispersal of manufacturing plants ts being accomplished 
insofar as many new establishments are concerned, particu- 
larly when accelerated tax amortization ts allowed. Lattle 
headway ts being made in decentralizing established areas, 
but additions to existing plants are being more widely 
spaced. There has been no let up, however, in the cam- 
paign of the National Security Resources Board looking 
toward greater decentralization as a means of minimizing 
possthle bomb damage. 


Far-reaching economic effects are seen in the rise of a 
great steel-making center on the Delaware. It 1s made 
possthle by the shift in sources of tron ore from the Great 
Lakes region to Venezuela and Labrador. Steel mills on 
deep water on the Last Coast means more Amertcan steel 
on the world market. 


The hard voods 
part of the program is more than three times that of July 


Defense spending is rising rapidly. 
1951. Tanks now are ahead of schedules, as 1s ammuni- 
tion production. Design changes have caused delay in 
fighter aircraft, in Navy bombers, and in the vuided mis- 


sile program. 


Although the explosive possthilities of Soviet Union 
tuctics are recognized, the prevailing belief ts that Russta 
has no tdea of launching all-out war. The Kremlin places 
more reliance on infiltration and on the promotion of con- 
ditions intended to bring about economic collapse in the 


West. 
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You won’t find our name on the package, 
but to American coffee roasters— famous 
for the finest brands sold anywhere — 


\ Otis, McAllister & Co. is a reliable 
ached, source of the world’s best coffees. 


Backed by 60 years experience in Central 
witty and South America—with 16 affiliated 
offices staffed with experts who have made 


“ a career of knowing coffee Otis 
u/ie, has contributed much to help 
develop the fine blends 


and your enjoyment of them. 


Coffee is the economic life blood of many 
Latin American Republics. Coffee means 
dollars to these countries-—enables them to 
buy—-and Otis to assist in selling 

many famous American products, such as: 
Sun-Maid Raisins, Pillsbury Flour, 
Kellogg Cereals, Evangeline Hot Sauces, 
Dennery Bakery Supplies, Armour Meat 
Products, Golden State Milk, 

to mention a few. 


OTIS, MSALLISTER & CO. 


Established 1892 Anywhere THERE'S 4 
Importers of Selected Quality Coffees > Anytime NOTHING | 


Exporters of Leading American Products 


SAN FRANCISCO - NEW YORK -« NEW ORLEANS 


CHICAGO LOS ANGELES TORONTO 
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TO THE EDITOR 


SOME DON’T 


Having a few spare moments, this after- 
noon I leafed through an April issue of 
Dun’s Review. [I am sure that there are 
a number of interesting articles in this 
issue and am looking forward to spend- 
ing more time with it. 

However the cartoon that I am enclos- 
Ing it seems to me is carried entirely too 
far. It is such a sharp contrast to the car 
toons on pages 58, 66, and 10g. | am 
simply writing you these few lines to let 
you know that I do not appreciate car 
toons of this type. 

[ do not know of anyone who enjoys 
a good clean joke or a good clean cartoon 
better than myself, but this one is carried 
entirely too far. 

[ want to assure you, gentlemen, that 
these few remarks were made with charity 
and it is likely that you prefer having re 
action of your readers rather for them to 
simply discontinue the magazine. 

Robert J. Messener 
The Shenk Hatchery 
Harrisonburg, Va. 


For handy reference, this cartoon ap 
peared on page 96.—Ed. 


SOME DO 


We would like to have your permis 
sion to use your cartoon, “I beg your 
pardon but Mr. Smith 7s in” in our sales 
organ which is circulated among our 
employees ... 

J. Geishecker 
George S. May Company 
Chicago, 


GRAY MAKES RED 


[I have read with keen interest’ your 
tabulation of “Why Do Businesses Fail?” 
in the March issue of Dun’s Review. We 
believe the bleak and cold gray figures 
presented, if placed in the hands of our 
prospects, should make them “glow red” 
with a desire for Credit Insurance upon 
seeing your percentage of failures due to 
“Receivable Difficulties.” ... 

R. W. Gowdy 
American Credit Indemnity Company 
Baltimore, Md. 


BUYERS AND SELLERS 


Please advise me tt purchase S100 s 
worth ot “Dedication to Success. 
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Mailing Scales 


Six-percenter! 


Six cents saved in an airmail stamp is a better than 


average net profit on a dollar these days! ... This S-120 
saves real money in most offices, avoids a wasteful et Soe +s, 
overpayment and embarrassing underpayment... and 
Saves time in mailing, too. o, 


The precision-built automatic pendulum mechanism is 
fast-acting, very accurate. Chart graduations, a full 
half-inch apart, leave no doubt of the exact postage! . . 
There are also PB 10 Ib. and 70 Ib. scales for parcel post 

.. Ask the nearest PB office to show you, or write for booklet, 


FREE. Handy wall chart of new Postal Rates for all classes of mail, complete zs 
with changes, and parcel post map showing zones for any locality. 


= PITNEY-BOWES 


— PITNEY-BOWES, INC. 
153? Pacific St., Stamford, Conn. 
Originators of the postage meter 

..+ Offices in 93 cities 


Good workmanship is a persuasive salesman. That’s 
why so many famous trade names depend on OILJAK 
to handle many important design and production 
problems. They know they’re buying a 20-year back- 
ground of top quality metal products manufacturing 
experience. 

If you are looking for superior complete-product 
manufacturing service — covering every phase from 
design through production, packaging, and shipment 
—your logical choice is OILJAK, 


Modern Plant Facilities guarantee uniform high 
quality — maximum economy. 


Advanced Design Skills assure up-to-the-minute 
product engineering — outstanding appearance. 


Diversified Experience means competent work- 
manship no matter what your product requirements. 


Discuss your project with OILJAK — NOW 


MANUFACTURING COMPANY, 


MOntclair 3-3200 ° 29 Depot Square, Montclair, NJ. 


Contract Manufacturers to Famous Trade Marks 


Dun's Review 10 1952 


printed in January 1952 Dun’s Riviiw 
by I’. Fairless. 

Homer A. Cook 

First of lowa Corporation 

Des Moines, lowa 


After consulting our slide rule and log 
table, we sent them free.—KEd, 


MORAL SUPPORT 


This letter is a request for... Febru 
ary issue of Dun’s Review, “Taxes Arc 
Job” by Walter Mitchell, 

This article lends the most cogent au 
thority to my sometimes-puny words when 
offering rebuttal to heads of businesses 
who feel that their tax experts can do the 
whole jeb. 

Franklin Carr 
The Research Institute of America, hi 


New York, N. Y. oe 


INSIDE ARDEN 


Dr. Earl Planty, of Johnson and John 
son, has suggested I contact you for the 
purpose of obtaining 50 copies of reprints 
of his article which ‘appeared inthe Janu 
ary and February issues of Dun’s Review, 
this year. 

As he intends to use this material in his 
part of the Executive Program in Busines» 
Administration to be held at Arden House 
this Summer, he felt that 1t would be far 
more attractive to present your copies to 
the group who will be in attendance. To 
date, they represent alinost 40 top execu 
tives of a cross section of American enter 
prises, with salaries averaging twenty 
thousand dollars... 

Edward M. Barnet 
Columbia University 


New York, N. Y. 


THE CRYSTAL BALL 


Some months ago our Rotary Club 
picked five figures from your table ot 
business statistics which appear in Dun’s 
Review and as a matter of interest we 
had members of the club forecast thei 
estimate of the various indexes for the 
month of March 1952. The indexes se 
lected were: 

Industrial Production Level 
Consumer Price Index 
Industrial Stock Prices 
Employment 


Retail Sales 


Would you please send me the actua! 
indexes for the five above items for the 
month of March 1952 

H. Briddell 
Charles D. Briddell, Ine. 
Christield, Md. 
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HAULING WITH FRUEHAUFS has these 5 big advantages, reports a Mid- 
west importer and exporter of fresh and frozen fish and seafood. 
DEPENDABLE CARGO-PROTECTION 
“We know from experience that our cargoes will arrive in excellent con- 
dition because of the efficient temperature control of Fruehauf insulation.” 
2 HIGHWAY SAVINGS 
“Our insulated Stainless Steel Fruehauf, pictured here, is paying for itself 
in toll charge savings alone, because of its light weight.” 
3 SERVICE ECONOMY 
“Fruehauf’s nation-wide Branch Factory service system is not only a great 
convenience — it’s fast, efficient, and economical.” 


4 ADVERTISING VALUE 


“This fine looking Stainless Steel unit carries our name across the nation. 


It’s the best traveling billboard we could possibly have.” 
5 LASTING PERFORMANCE 


“Fruehaufs Jast. Though our units aren’t new, they’re still 100°% efficient. 
We have one Fruehauf that’s six years old — and it won’t wear out!” 


IMMEDIATE, ECONOMICAL SERVICE §NIEFARLY EVERY BUSINESS CAN GAIN 
FROM HAULING BY FRUEHAUF! 


Your Fruehauf Salesman Will Make a Free 
“Transportation Cost Analysis” of Your Business. 

Additional Studies of Money-Saving Trailer 
Operations Are Available Free on Request. Ask 
for “Report to Management on Transportation.” 


FRUEHAUF TRAILER CO. ¢ DETROIT 32 


World's Lorgest Builders of Truck-Trailers 


ONE IN A SERIES OF FACTUAL REPORTS ON TRANSPORTATION SAVINGS WITH FRUEHAUF TRAILERS 
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l atest, most 
versatile of the 


revolutionary Sensimatic 
Accounting Machines 


Here is an amazing new model of a business tool that 
meets squarely the need of business today to get more 
things done in less time. On every count —speed, flext- 
bility, ease of operation, range of application, dependa- 
bility and price—the Burroughs Sensimatic 300 can 
stand the most critical comparison, 


Because the Sensimatic 300 remembers as many as 
11 different figure totals at once, it’s equipped to handle 
the most complex accounting Operation facing your 
business. Yet this machine is so amazingly versatile 
that it will handle even the simple applications prof- 
itably. It’s ready for any job at the turn of the job 
selector knob. And, with all its exclusive features, the 
Sensimatic is compact, easy to operate, and economical 
to buy. 


Call your Burroughs man today. Ask to see a demon- 
stration of the superb Burroughs Sensimatic 300. 
You'll find the Burroughs office nearest you listed in 
the yellow pages of your telephone book. Burroughs 
Adding Machine Company, Detroit 32, Michigan. 


WHEREVER THERE'S BUSINESS THERE'S 


Burroughs 


Why the Sensimatic is more 
versatile . . . The sense plate, or 
“mechanical brain’ directs the 
Sensimatic automatically through 
every figuring operation and car- 
rage movement. One sense plate 
will control any four accounting 
operations —and with a turn of the job-selector knob the 
Sensimatic moves immediately into the next posting 
operation. Any number of sense plates can be used—so 
there's no limit to the number of accounting jobs the 
Sensimatic will do. 


Why the Sensimatic is faster... Engineered for fast, con- 
tinuous Operation, the Sensimatic posts faster because it 
computes while m motion. The direct drive mechanism 
of the Sensimatic starts its automatic functions more 
quickly and surely—eliminates waste motion. And the 
operator has less to do. 


Why the Sensimatic is easier to operate... Every oper- 
ator function has been simplified to require minimum 
effort. Forms are easily and quickly inserted and aligned 
—and the work is completely visible. After a brief period 
of instruction anyone can operate a Sensimatic. 


Why the Sensimatic costs less... Burroughs know-how 
has cut costs through ingenious simplification of moving 
parts, and compact design. Sensimatics are priced 
hundreds of dollars less than you might expect to pay for 
such widely usetul machines. 


other great Sensimatics to help 
America get things done! 


Sensimatic 100 with 2 totals Sensimatic 200 with 5 totals 
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RIGHT IN YOUR BACK YARD... 


HEAR DIEHARD > Li 
TELL IT, NO INSECTICIDE AN 4 ; Z 
COST SHEET, BOSS~ 


COULD DO THE JOB IN HIS 
PLANT UNTIL*** YOU 12,000 CUBIC FT. 


GUESSED HE HMM! U, cost us A BUCK TO 
DOUBLE PENETRA IM BUGS, DEPARTMENT WITH 
VAPOSECTOR | | |( OUR WESTATOMIZERS! 


HEY, BOSS, 
HAVEN'T FOUND A __( DOESN'T DO 
TRACE OF WILD LIFE THE TRICK! 


SINCE LAST WeeKS — | 
roadina WITH Fil 


I WAS fy. 
ITCHING TO 


A FADING HEART- 
BEAT ! 
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Vaposector demonstration has often revealed dead 
insects in numbers never thought possible — sim- 
“an ply because they live and multiply in unseen cracks 
and crevices, 


DIEHARD’S CASE ISN'T SO UNUSUAL AFTER ALL! In all 
types of industry West representatives hear com- 
ments like “our situation is a special one”... 
insecticide is bound to impair the quality of our 
product”... and — stranger still — “we don’t have 


VAPOSECTOR vives more positive control value per 


any insect problem here!” 


VAPOSECTOR was formulated for the realist who 
has an insect problem and wants to get rid of it — 
fast! It’s fully three times as concentrated as the 
standard Grade AA spray... yet there’s no danger 
of contamination or odor when used according to 
directions. Vaposector controls insects by “‘double 
penetration’. When used with West spraying 
equipment, it becomes a “dry fog” that penetrates 
the most remote crevice... then penetrates the 
insect’s outer covering for a permanent kill. 
There’s no place to hide. No time to escape. A 


FOR 
FURTHER 
INFORMATION 
ON HOW TO 
CONTROL 


Long Island City 1, N. Y. 


INSECTS 
42-16 West Street BY 


*‘DOUBLE-PENETRATION”’ 


DuUN'’s REVIEW 


gallon than any competitive product. It breaks 
down into such minute droplets when atomized 
with specially-designed West equipment, that only 
one ounce is needed to control flying insects in 
1000 cubic feet ... only two ounces for crawling 
insects. Compare it with an ordinary mill spray 
and you'll find Vaposector is over four times as 
economical in use! West can supply Vaposector as 
well as special mill sprays and fumigants ... resi- 
dual and contact insecticides ... spraying equip- 
ment — a complete insect control program tailored 
to your exact needs! 


[] Please send Vaposector booklet. 


Please send information on specially-designed permanent ||, 


portable |_|, hand spraying |) equipment 


Name Title 
Company 
Address 
City Zone State 
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CONTING FROM COSER 1 


No one group can hope to gain through 
government intervention. Every loss of 
freedom means a step nearer timid so- 
cialism and the drab way of life. 
Many leaders in Europe are agreed 
that if the free governments of the 
world do not succeed in further cor- 
recting the maladjustments of World 
War II, if they fail to establish an en- 
vironment in which communities can 
advance materially and spiritually, 
more peoples will turn to communism. 
The average American has difficulty 
in understanding this. Communism, 


we say, has produced nothing but 
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broken heads, broken hearts, and 
broken promises wherever its cancer- 
ous influence has permeated. All true 
enough—but the difficulty is that the 
poor and the hungry of Europe and 
Asia cannot eat American ideals. 

There can be no peace in a world of 
starving or underfed people. So com- 
munism will continue to move in; com- 
munism will continue to take over un- 
less more people of the world realize 
the human and moral advancement for 
which they rightfully yearn. 

This fact, for it is a fact, however 
much its realization lies in the future, 
points up one thing, discontent with 


F W U L 


LCONOMY ? 
SPIRIT OF FAIR PLAY HELP IN THE DI | 
| VELOPMENT OF SELE-RELIANCE? 
OF THE BUSINESS MAN IS DISCUSSED BY A 
LEADER 


Y 1 9g 


OW CAN AMERICAN BUSINESS MEN BE AS 
A BEACON IN THE BULLDING OF A SOUND WORLD | 


Liow DOES CO-OPERATION AND 
‘THe rout 


IN INTERNATIONAL AFFAIRS. 


GEORGE A. SLOAN 


Chairman, United States Council 
International Chamber of Commerce 


existing economic conditions and de 
spair of the future are the mainsprings 
of communist influence. 

We in America hope, therefore, that 
the peoples of the free nations will find 
in their rising standards of living and 
in the health of body and spirit, the 
enthusiasm and fortitude to reject the 
empty promises of communism. And 
we have reason to believe that some of 
the satellites will, in ume, shake off the 
unpleasant mood of violence that has 
been imposed upon them to unite with 
freedom-loving people in the ways of 
peace and international trade and free- 
dom under law. 
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FROM DINANEY 


Honest toil for the good things of life leaves little time or inclination for war or for fields of crosses 


instead of} fields of golden Kran, 


industry humming even when the hest techniques are shared by all. 


The peacetime needs of the world are great enough to keep all 


It is only through mutual help 


that our own future as well as that of other free nations can rest on a firm base of freedom and security. 


In a state of desperation, there is al- 
ways the dangerous tendency for people 
to lose their self-reliance, to fail to dis- 
tinguish between the simple false doc- 
trines and the hard-won tundamental 
truths and, in the forelorn end, to sur 
render freedom for plausible promises 


‘That 
threaten to be irrevocable and to cul 


of security. such surrenders 
minate inthe very totalitarianism West- 
erm European people gave so much to 
avoid, could be the historic irony of 
our time, 

The world to-day still has no peace. 
There are large of people vl, 
intelligent, industrious people—who are 
bemy led to slavery by political leaders, 
and are demed the right to the enjoy 
ment of life, liberty, and the pursuit 
of happiness. 

The world continues to have the 
“haves” and the “have nots.”” One may 
ask, “Have or have not what?” 

And my answer ts, “Have or have not 
the freedom to own, to use, and to risk 
the mechanical means of production 
have or have not the right to the just 
rewards of their honest labor—have or 
have not the right to determine and to 
control their own destiny as tree men.” 

In the light of all this, business men 
of this country and of other countries 


are faced with great responsibilities. 
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We 


trade and international finance. 

When we examine the complexity of 
present-day life, we must conclude that 
our economic interests no longer can 
be restricted to the continental United 
States. That is one of the reasons why 
every American business man must 
take an active interest and a positive 
part in shaping American foreign eco 
nomic policies. 
trends may be in different parts of the 
world, there will be direct or indirect re- 


For, whatever the 


actions in every business, in every home. 

The more foreign economic problems 
are left to government, the greater will 
be the resulting governmental control 
of foreign trade. The control of for- 
eign trade leads eventually to regimen- 
tation of the domestic economy and to 
increased pressures on the individual 
citizen’s pursuits and activities. We 
have seen this trend in many parts of 
the world where there has been no effec- 
tive resistance on the part of those who 


Activity in the shipyards, plane plants, the munition manufacturers, and military establishments ts 
essential for producing peace, although the efforts in these lines reduce productive capacity for the 


satisfaction of more haste needs. 


It takes a very achive effort to achieve the podce Wwe necd for poeuce 


is not a passive thing, and security and freedom flourish best in peaceful surroundings. 


mo 


must not shrink from these re- 
sponsibilities by saying that the prob- 
lems ahead are those of government. 
In matters of foreign economic policy 
the best leadership can come from those 
who have practical experience in world 


Pi 


believe in the enterprise and initiative 
of tree men. 

The leadership needed to-day calls 
fora deep sense of responsibility. One 


must accept responsibility not alone tor 
Continued on page 40 
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/ INCE THE dawn of recorded 
history, men have constantly sought 
means to move materials. In ancient 
Egypt, rotary motion is known to have 
been applied to hoisting devices. The 
pyramid at Gizeh, which had an or- 
ivinal height of over 500 feet was built 
around 2go00 B.C.—an outstanding ma- 
terials handling job that still puzzles 
man. So it would seem that materials 


handling has been with us since civil- 


ization began. 

To-day, materials handling ts de. 
signed to give industry a tool that dras- 
tically reduces the cost of production 
and distribution, by increasing the efh- 
ciency of the man-hour performance. 
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EDWIN J. HEIMER 


Nules und \Marketing Consultant 


Jory THAT BARGE AND 
LIFT THAT BALE,” IS A COLORFUL 
CHANT, REMINISCENT OF THE DAYS 
WHEN THE PROBLEMS OF MA 
TERIALS HANDLING DEVOLVED ON 
BRAWNY BACKS. INDUS 
MRY, WITH ITS HIGH LABOR AND 
OTHER COSTS, REQUIRES GREATER 
THAN-HUMAN EFFICIENCY. Bia 
GER LOADS MUST BE CARRIED AT 
FASTER SPEEDS ALONG STRAIGHTER 
ROUTES. MATERIALS HAN 
DLING EXPERT TELLS HOW, 


Although materials handling devices 
have been applied assiduously to indus 
try for more than 35 years, their full 
import has not had adequate recogni- 
tion from top management. To date, 
the savings made possible by these re 
markable tools have been, to a major 
degree, the result of the AVLTECSSIVENCSS 
of salesmen on one hand and the re 
ceptive attitude of superintendents and 
works managers, on the other hand. 
It appears about time that top man 
agement becomes more intimately ac- 
quainted with this important phase of 
industry so that its tull significance can 
be fully utilized. 

Interest in the different phases of in 
dustry and commerce occur in cycles. 
Vaylor, Gilbreth, Beadeaux, and others 
held the eyes and ears of manufacturing 
executives for years because of the sav 
ings possible through time and mo 
tion studies of our productive methods. 
Incentive rates, both group and indi 
vidual, came into being and they are 
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in Important factor in industry to day. 

The one remaining trontier lett tor 
industry ta explore lor quicker and 
better Output at lower Costs per piece, 
is materials handling. ‘The integration 
of superior production methods and 
our mechanized materials handling 
methods was our ureatl “secret weapon 
which won the last war. This same 
team can win the war against higher 
production COSTS LO day. 

Industry's goal has always been to 
produce yoods at sufheently low unit 
costs so as to distribute them in great 
volume at an acceptable profit. With the 
high costs with which we are saddled 
to-day this task is becoming more and 
more dithcult. 

Add to this the midustry financed sO) 


Continued on pace 50 
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PALETIb IS AS MUCH A TOOL OF INDUSTRY As MACTIINE PRODCC TION LEVELS AND PLRSONNEL RELATIONS BOTH 


A POTENT BUSINESS TOOL 
FABER BIRREN 
President, Color Trends 

| has attended modern color expression. Since World War II, for example, in- 
| A medium once tutored by artists has dustrial management has seen the intro- 
made its way into the laboratories of | duction of color into plants and ofhce 
science and research. Color has found facilities. There are definite and profit- 
THE MOST SOMBER SHADE, COLOR a new interpretation, a multitude of — able relationships existing between 
| CAN MEAN THE DIFFERENCE Bh uses that have given ita markedly vital human efficiency and the working en- 
TWEEN BLACK AND role in modern life. vironment. The relief of eyestrain and 
Within a generation chemistry and fatigue aids visibility and production, 

COLOR SELECTION MUST BE RELE- | 
| GATED TO THE Past. A Leapinc | Physics have made color available in| promotes better employee relations, re- 
| AUTHORITY IN THE FLELD OF COLOR | practically every product and material. duces absenteeism and labor turnover, 
PYNAMICS TELLS How you can) Color specification and standardization — lessens the time needed to train new 
PUT THE RAINBOW TO WORK. | have become big enough as problems employees and make them productive. 
| to demand international meetings of What cash value is to be figured? 
7 a | experts. New plastics, fibers,and metals — Reliable facts are not always easy to 
have broadened the held for color and — gather. However, in a two-year study 
Y have created new products and human — conducted under the supervision of the 
| ~7 HE appeal of color is as old wants. U. S. Public Health Service, a worth 
Se abate | as recorded history. Here is something Although clinical proof and case his- of $139.25 per employee per year has 
A that has worked its way into practically — tory are everywhere, not many persons — been established. This was the saving 
age ae every quarter of human interest, into are aware of the great strides made in realized on a 5.5 per cent increase in 
science and art, religion and custom,an- the technical progress of color. At the production in an office formerly painted 
Cee | cient alchemy and modern psychiatry, executive level this once temperamen- — tan and having outdated incandescent 
0 ea heraldry, the symbolism of nations,and — tal medium has suddenly assumed an — l:ghting fixtures—as against better color 

oo aa of course, into industry and commerce. — aspect that is notably lucid and stripped — and better illumination. 

ne , What is little appreciated to-day, how- of much of its former temperamental And because numerous offices and 
: ever, is the tremendous progress that | glamour, factories to-day lend themselves to an 
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A pink purse can prove to be a white elephant. 
avoid this by research and assure color acceptance.—Cushing photograph. 


about identical before-and-after trans- 
formation, the dollar value of color is 
hardly to be overlooked as a sound busi- 
hess investment, 

More specifically, where color is ap- 
plied as a direct sateguard in hazardous 
industrial operations, dollar savings are 
quite easily figured. Accidents have a 
known cash price in medical care, lost 
production, and compensation. One 
transit system lowered its accident fre- 
quency some 42 per cent which, among 
34,000 employees, had an equivalent 
value of $500,000 a year. 

Functional color is accepted practise 
to-day in the majority of industrial 
establishments. What may not be ap- 
preciated is that the technique of its use 
traces less from esthetics or decoration 
than from good scientific method, Color 
in schools is minimizing eye defects and 
posture disturbances formerly caused 
by glare. In hospitals better acuity is 
being achieved in the surgery and more 
rapid convalescence among patients. 

All too clearly business management 
is, or Should be, alert to the advantages 
of color. It should, as a matter of com- 
pany policy, make sure that color is em- 
ployed for every economic purpose. 

Functional color perhaps won its ac- 
ceptance during times when produc- 
tion was one of the chief problems of 
industry and when the attention of ex- 
ecutives was focused on internal plant 
conditions. There were war materials 
to be made; consumer markets were to 


The modern retaler can Something has certainly 
of color must be utilized in packaging. 


be satisfied only when the needs of the 
government and the nation were satis- 
fied first. 

To-day, business is coming upon a 
new era. In some respects, the change 
echoes many of the complex problems 
of the past. One thing to be resur- 
rected is a facility for salesmanship. 

A younger generation may not know 
too clearly, but business enterprise in 
America once flourished, or expired, on 
a basis of resourceful and inventive cora- 
petition. If technical progress in the 
making of new things—retrigerators, 
television, kitchen equipment—brings 
credit to a new age, promotion, and 
sclling have established the markets 
which make such products desirable 
and therefore economically possible to 
manufacture. 


caught this little boy's eye. 


Color has been part of this selling 
economy, but its glamour to the pub 
lic hasn't always been a happy one from 
the standpoint of business. ‘Ten years 
dpo the methods of color selection and 
styling were rather haphazard. Man- 
agement realized that through color the 
consumer could be enthralled and his 
wants expanded. But who knew any- 
thing about color? 

Reliance was put on the presumed 
talent, taste, and skill of sensitive mor- 
tals trained to creative and artistic at- 
titudes. Where high fashion was in- 
volved, this approach worked fairly 
well. But in volume markets it fre- 
quently failed. 

The fact was evident that, while 
people liked color in the emotional 

Continued on page 58 
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In ancient times color was closely 
identified with practically all aspects of 
human endeavor. It symbolized gods 
and the principles of good and evil. In 
scrence at uwlentihed the elements 

planets, and vital torces of nature. In 
the form of amulets and talismans it 
was employed to cure disease. It 
marked the supposed efficacy of the 
philosopher's stone mn alchemy. In flags 
and ensigns it represented national 
ideals. In heraldry it had precise mean 

ing. In culture it was part of the cer 

momies of birth, marriage, and death. 
It distinguished castes. In art it offered 
frec reign to the human spirit and spoke 
a universal language of beauty. 
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PRESENT 


From mysticism to science, color to-day 
serves a wide number of practical and 
functional purposes. Inandustry at aids 
visibility, production, curtails 
accidents. In offices relieves eye 
hutigue, morale, make: work 
easier and more pleasant. In schools it 
reduces visual and emotional tension, 
aids posture, health, and the capacity to 
learn. In hospitals at sharpens the 
acuity of the surgeon's eves, contributes 
too rape convalescence In retaal 


The aee ald appeal 
Carson photograph Devaney. 


color: attract trace increase 
customer purchases. In merchandising, 
sound research ASSUTCS national accept- 
ance less waste in styling the more 
active satisfaction of human wants. 
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JIVING THI 
PSSENTIAL PRODUCTION AND TEM 
PORAKILY 


KIGHT-OP WAY TO 


SIDE-TRACKING THI 
NON-ESSENTIALS WAS REQUIRED 
Tie 
MANAGEMENT OF CREDIT REQUIRED 
MORE THAN 
TROLS. AS CHAIRMAN OF 
VoLtunrary Crenoit 


POR THE DEFENSE PROGRAM, 
MECHIANICAL CON 


ResTRAINT 
Govienor Power 
LED EXPERIMENT; 
HERES HOW AND WHY LT WORKED, 


A 


( 
VCR— 


A ‘N MONDAY, May 5, 1952, 
the Board of Governors of the Federal 
Reserve System announced that it con 
curred unanimously in the recommen 
National 


Committee that the 


dation of the Voluntary 


Credit’ Restraint 
screening Of applications for financing, 
in accordance with the principles estab 
lished the Voluntary Credit Re 
straint Program, should be suspended 
inthe hight of current conditions. Uhis 
ACTION, with subsequc notification ol 
lenders, had the effect of withdrawing 
the previously granted immunity from 
Trust laws ol acts performed 
carrying out the Program. 

The Board requested, however, in 
view of the possibility of a resumption 
of dominant inflationary pressures, that 
the VCR organization be continued on 
i standby basis. Thus was brought to 
4 close for the time being, at least, one 
thie unusual and one ot the 
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OLIVER S. POWELL 


Governor, Federal Reserve Board 


mest interesting episodes in the history 
of American finance. 

For some fourteen months thousands 
of financial institutions in all parts of 
the country voluntarily operated with- 
in the framework of a comprehensive 
program of self-imposed restraint: on 
their lending activities. Born into a 
world which received the news of its 
birth with high skepticism, the Pro- 
gram in the space of afew short months 
was being widely acclaimed as a re- 
sounding success and fully accepted as 
a respectable addition to the nation’s 
kit of antiinflationary tools. 

Asked to review some of the high- 
lights of the Voluntary Credit Re- 
straint Program, why it was launched, 
how it was organized, and to evaluate 
its success and its status as a credit con- 


trol measure, | am happy to do this. 


The Program has provided a retresh- 


mg and convincing demonstration of 


W 


SAWDERS PHOTOGRAPH FROM CUSHING 


nt 


the effectiveness of voluntary action 
with a minimum of reliance on central- 
ized authority in a sizable and highly 
Important segment of the American 
business community. 

Participants in the VCR Program 
were very early made aware that the 
degree of success of a program ot this 
kind depends not only upon financial 
Institutions, but to an equal extent 
upon the co-operation and understand 
ing of business men, State and local 
government officials, prospective buy 
ers of real estate (including existing 
housing, farm land, commercial and 
industrial properties), and of course, 
the Federal Government. 

The authority for the Voluntary 
Credit Restraint Program was Section 
s08 of the Defense Production Act of 
1950 which authorized the President 
to encourage financing institutions to 
agreements and 


enter into voluntary 
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programs to restrain credit that would 
further the objective of the Act. Any 
act taken by an institution carrying out 
such agreements or programs would be 
exempt from the provisions of the 
Anu-Trust Laws of the United States 
after the programs had been approved 
by the Board and the Attorney General 
and after consultation with the Chair- 
man ot the Federal Trade Commission. 


The program was launched on 
March g, 1952, by the Chairman of the 
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ABOVE 
hecame difficult, 


Board of Governors of the Federal 
Reserve System in a letter to all tinan- 
cing imstitutions alter several months 
of drafting by representatives of the 
American Bankers Association, the 
Lite Insurance Association of America, 
and the Investment Bankers Associa- 
tion of America. The Program which 
accompanied the Chairman’s letter con- 
tained a Statement of Principles to 
which all financial institutions were 
asked to conform, as well as a section 


How to decide whether or not a project was essential enough to warrant a loan sometimes 
What really made the Voluntary Credit Restraint Program work was 


the observance of the spirit, rather than the letter, of the sanctioned lending standards, 


BELOW 


There ul ould he no Guestion us to the Csse ntiality of a pou cr plant. Loans 


or maintain defense and defense supporting production came first on the list of desirable 
projects. Lending standards were geared to the minimization of inflationary pressures. 


devoted to the form of organization. 

The organization contemplated in 
the Program was relatively simple con 
sidering the size of the Program. The 
Board of Governors appointed a Na 
tional Voluntary Credit Restraint Com. 
mittee consisting originally of a Chaar- 
man (a member of the Board of Gov- 
ernors) and four representatives each 
of commercial banks, life insurance 
companies, and investment bankers. 
Later two representatives each were ap- 
pointed from savings banks, and from 
savings and loan associations. 

The National Committee in turn 
appointed regional committees and 
designated the Chairmen. At the time 
of the suspension of the Program there 
are 43 committees now on a standby 
basis, divided as follows: 1g represent 
ing commercial banks; 4, life insurance 
companies; 4, investment banking; 4, 
mutual savings banks; and 12, savings 
and loans associations. A Federal Re 
serve Bank officer is a member of each 
committee which has headquarters in 
acity in which there is a Federal Re 
serve Bank or branch. 

The function of the National Com 
mittee was, in addition to appoimting 
the regional committees and supervis 
ing their activities, to advise the Board 
of Governors on the progress of the 
Program and to recommend to the 
Board any changes which it deemed 
advisable in the Program. 

In addition, the National Committee 
developed appropriate recommenda. 
tions for applying the Statement of 
Principles to special lending fields. It 
made these available for the guidance 
of regional committees and participat- 
ing financial institutions. 

The regional committees occupied a 
key position in the Program since they 
were the port of liaison between the 
National Committee and the lending 
Institutions co-operating in the Pro 
gram. ‘The most important single 
function of these committees was to 
consider inquiries from financial insti 
tutions as to whether a particular apph 
cation for credit was in accord with the 
standards or guides to lending policy 
set forth in the Statement of Principles 
of the National Committee. 

In consulting with a regional com 

Continued on page 63 
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THE TREND 
or BUSINESS 


WOK DISPUTES, ANXIETY ABOUT 


HIGH INVENTORIES, AND ATTENUATED DI Wy 
PENSE ORDERS—-ALL FIGURED IN THE FIRST EEE 
HALF OUTPUT DECLINE, EMPLOYMENT | : 


Reeve 


KEACHED AN ALL-TIME MAy PEAK, BUT 
WEEKLY PAY OF FACTORY WORKERS DI 
CLINED WITHL A CONTRACTION OF THE WORK 


ese 


WEEK IN MANY INDUSTRIES. COMMODITY 
PRICES INCHED UPWARD, STOCK PRICES HIT 
A 21-YEAR PEAK. PURCHASES BY CONSUMERS 
AND DISTRIBUTORS COMPAKED FAVORABLY 
WITH THE YEAR-AGO LEVELS. FAILURES WERE 


NUMEROUS THAN A MONTH BLEORE, 


//1DSUMMER vacation 
schedules came this year on top of an 
already declining rate of industrial pro- 
duction, the latter reflecting a variety 
of influences. The backing up of in- 
ventories at the manufacturing level 
earlier this year, the stretch-out of the 
military procurement program, and 
management-labor disputes in such 
basic industries as steel and oil alto- 
gether had a telling cumulative effect 
on the nation’s output. 

The 


finished goods in producers’ ware- 


unwieldy accumulation of 


houses in the first months of the year 
was further accentuated in May and 
June by many retailers’ continued 
modesty in placing long-term commit- 
Between the end of March and 
the end of April manufacturers’ inven- 
tories had dropped about $47 million, 


ments. 


much less than was usual for that time 
of year. They were sull 15 per cent 
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OUTPUT OF MAJOR 
CONSUMER DURABLES 


INDEX 1/1947 -1949 = 100, seasonally adjusted) | 
300 
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Television 
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Source: Federal Reserve Board 
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Effects of the post-Korean inventory build-up 
and material allocations are seen above in the 
output schedules of some mayor civdian durables, 


above the corresponding year-ago level. 

One sign, however, that augured in- 
creased output rates for the last half 
of the year, at least for defense and 
defense supporting industries, was the 
stepped-up rate of military procure- 
ment orders in May. This rise fol- 
lowed the drop in new orders last April 
to somewhat under $3 billion from the 
March level of $4.2 billion. 

Industry hardly had time to catch 
its breath last May during the tempo- 
rary Government operation of steel 


S495 


gag ss 


SBS 


ENTERPRISE AT THE GRASSROOTS ct 


mills when the Supreme Court decided 
that the seizure was unconstitutional. 
On the first Monday of June some 650 
thousand members of CIO’s United 
Steelworkers banked their furnaces 
Steel shipments to civilian manutac- 
turers were immediately banned. 
extensive layoffs followed those 
segments of the coal, railroad, and 
other industries directly dependent on 
steel. In May and up to the time of 
the June strike the industry had aver- 


aged better than 2 million tons a week 


and maintained a slight edge all along 
over the May 1951 figures. 

The wage dispute in the nation’s oil 
refineries during May resulted in a 
drop of nearly 33.5 million barrels in 
the nation’s gasoline stocks. Aviation 
gasoline was expected by the industry 
to be in short supply for the remainder 
of the year. Estimates by the Petroleum 
Administration for Defense indicated 
that oil refineries would have to in- 
crease their runs by 200 thousand 
barrels a day until next March to make 
up for the May production curtailment. 

A new record for the month of May 
was made in the amount spent for new 
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construction. The total of private and 
public spending for construction, at 
$2.7 billion, was 4 per cent more than 
that spent in the same month last year. 
Although private construction was 2 
per cent below the 1951 level, outlays 
tor public construction were up 17 per 
cent in the year. Declines from the 
previous month occurred in spending 
for private industrial construction and 
in Government expenditures for resi- 
dential building. 


The number of 
foyment persons holding 
jobs had never been so high in any May 
as it was this year. With employment 
totalling 61.2 million persons, more 
than a million above the previous 
month’s level, the proportion of the 
nation’s labor supply (that is, of those 
adults both willing and able to work) 


who actually had jobs amounted to 


g7.4 per cent. This was the same level 
as in the preceding month and of May 
1951 When employment was also high. 

Unemployment remained practically 
unchanged from that of both a month 
before and a year ago at an estimated 
1.6 million persons. The sharpest drops 
since early 1952 were in Michigan, 
Washington State, and Oregon. 

Ty Basic com- 
and AGC) 


prices fell fractionally in the first halt 


modity 


of June alter a month of irregular 
movement in May. Grain markets 
were generally unsettled with most 
spot grain prices edging slightly lower 
following reports of large crop pros 
pects for the current year, 

Spot COLLON prices rose somewhat in 
early June on reports of a wider de 
mand for print cloths and other con- 
structions. Prices for practically all 
meat animals tilted lower following 
increased arrivals at the livestock mar- 
kets of hogs, lambs, and sheep. Steers 
were also more plentiful. 

With many food prices rising at the 
wholesale level in May and June the 
once hoped-for decline in the grocery 
bill of the average American house- 
wife did not seem forthcoming. Retail 
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WEEKLY AVERAGES SELECTED Larest Previous YRA® WeERK 
1939 195! BUSINESS INDICATORS Weexk Week AGO ENDED 
1O2 202 Steel Ingot Production 20 25 200) June 21 
len Thousand Tons 
76 Bituminous Coal Mined 72 75 June 14 
Hundred ty usand lons 
(x) 30) Automobile Production 120) June 
Thousand Cars and Trucks 
21 71 Electric Power Output 712 O75 June 14 
fen Million K.-W. Hours 
65 75 Freight Carloadings O31 OS4 527 June 14 
Thou Cars 
320 Department Store Sales June 7 
Index Number (tug 
50 115 Wholesale Prices 112 112 116 June 
Index Number 100) 
74 261 Bank Debits 257 246 244 June wt 
Hundred Million Dollars 
277, = Money in Circulation 288 288 275 June 
Hundred Million Dollars 
1G 155 Business Failures 175 120 120 June 12 
Num er of | silures 
Sources: Amer. lron & Steel Inst.: U.S. Bureau of Mines; Automotive News: Electric Inst.; Amer. 
Assoc. of Railroads: Federal Reserve Board: U. S. Bureau of Labor Statistics; DUN & Brapsrerer, Ine, 
Industrial Production Consumers’ Price Index 
d Indes k ¢ Board Re #9 A 
1952 
Jun ‘ lam ity 
Apr 16 April 
Mau May 
lu 
J Jul 
Au ; \ igust 
Se} ‘74 September 
219 eruber 
[ 71% December 
TA at tre quoted source not avattable Approximation fit ire from source mot avaslable 
Wholesale Commodity Prices Industrial Stock Prices 
1yaG 
bebrua bebruary 
Mar Maret 
Ape Ape 
Ma May 
June 
hu Jul 
Aug August 
Se pte > September 
(ictobe (hk tober 
Nove NY ber 
Decen Ike 
tA ox on, hgure trom quoted source not avatiable Based on closing prices of yo sadustrial stocks 
Employment Retail Sales 
Person Burcan of the Billions af Dallas i Liepartment af 
44 igs! 1952 1949 1440 152 
February $7.2 54.9 594 bebe ‘ 
March f 0.2 59.7 March 
Apr ho April 
May 54.7 54.7 64.2 64.3 May 
June $9.6 61.5 44 June 
July 4j.7 July 
August 4 6246 August 
September 54.4 64.2 616 September 
Crm tober $9.0 6:14 Ch tober 
November 61.4 61.4 Ne ber 12.7 
December 6h 6 616 December 146 
Includes all civilian workers. t Approximation, hgure trom quoted source not available 
U L Y Page 23 
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Year Jan. Feb. Mar Apr. May 
, ‘vill 1950 56.9 57.0 57.6 58.7 59.7 
mployment, Civilian 195] 59.0 58.9 60.2 60.0 61.2 
Million persons 59,7 59.7 59.7 60.1 61.2 
: 1950 4.5 4.7 4.1 3.5 3.1 
Unemployment... . 195] 25 24 21 17 16 
lion persons 1952 21 21 1.8 1.6 1.6 
ell 1950 2.3 1.6 1.7 1.6 1.8 
Farm Billi ‘Na 195] 2.5 1.9 2.1 2.1 2.2 
1952 2.6 2.0 2.1 2.2 2.3 
; 1950 16.4 16.2 16.3 16.6 17.0 
Consumers’ Credit Outstanding 195] 19.9 19.5 19.4 19.1 19.2 
Billion dollars 1952 0.1 19.8 19.6 19.8 
1950 1.42 1.42 1.42 1.43 1.44 
Gross Hourly Earnings of fee 195] 156 1 56 1.57 158 1.59 
Workers. . . oars — 1952 1.64 1.64 1.66 1.66 
; 1950 $6.29 56.37 56.53 56.93 57.54 
Weekly Earnings of oe 195] 63.76 63.84 64.57 64.70 64.55 
Workers. . 1952s 67.04 67.03 67.19 66.24 
: 1950 15.9 16.6 17.2 17.3 19.0 
Manufacturers’ Sales® jet | 4051 22.6 22.3 22.6 22.5 23.4 
Billion dollars 459 22.5 23.3 21.9 23.2 
a 1950 28.7 28.5 28.4 28.6 28.8 
Manufacturers’ Inventories® . . desi 1951 34.1 34.7 35.6 36.9 38.0 
Billion ars 1952 422 42.2 42.3 42.6 
: 1950 7.1 7.3 7.5 7.2 7.7 
Wholesalers’ Sales® 9.8 9.2 9.0 8.7 8.9 
Billion e598 8.9 9.0 8.3 8.7 
9 
dollars 
Billion 1952 10.0 9.7 9.8 9.7 
1950 11.3 114 11.4 11.7 
Retailers’ Sales De a 13.6 13.3 12.6 12.3 12.4 
Billion dollars 5.45 12.6 12.9 12.4 12.7 
1950 14% 14.7 14.9 14.9 15.3 
Retailers’ Inventories 195] 18.5 19.0 19.7 1) 3 20.6 
Billion dollars 18.1 18.6 17.9 18.1 
QOS 7 
221 221 222 223 222 
. ae 1952 221 222 220 216 214 
er : 1950 2.4 2.3 3.4 2.9 2.9 
Freight 195] 30 38 39 32 
ions of $ 1952 28 29 36 2.9 3.6 
1952 198 243 274 322 320 
ate 1952 671 619 715 780 638 
ey ; 1950 26.4 22.2 27.9 21.3 22.7 
Liabilities of 21.7 16.0 17.7 17. 23.5 
oon Gane 1952 26.2 19.5 29.2 29.5 21.2 


* Adjusted for seasonal changes. 
These figures bring up to date some of the series in “The Compass Points of Business” quarterly 
supplement to the May Dun’s Reviiw 


The next quarteriv supplement will appear in August. 


THE TREND 
or BUSINESS 


food prices for the nation were running 
2 per cent above a year ago. 


The nation’s 12 millon production 


workers drew an Averaye of g5 cents 
less in their weekly pay envelopes last 
April than they had a month earlier, 
reflecting mostly a shortening of the 
average workweek by half an hour. 
In a year’s time the average weekly 
take had risen 2 per cent to $66.24, al- 
though there were wide differences 
between industries. Those reporting 
over-the-year earnings reductions were 
textiles, primary metals, apparel, to- 
bacco, and paper, Of these the largest 
pay drop, 5 per cent, occured in textiles. 


G, The prices of securities 
e CHANCE on the New York Stox k 
Exchange pushed upward in the first 
week of June to new 21-year highs. 
The rise followed a temporary resump- 
tion at that time of collective bargain- 
ing in steel and reports of increased 
earnings in the railroad industry. 

Last May the Dow-Jones average of 
closing prices for 30 industrial stocks 
amounted to 261.61 compared with the 
262.55 of the month before. It was the 
fourth consecutive month in which an 
over-all decline had occurred. Com- 
pared with a vear ago, however, the 
average Was up 3 per cent. 

The volume of trading on the New 
York Stock Exchange in May at 23.6 
million shares was the smallest for any 
month since August of 1949. Last 
year’s May turnover amounted to 338.5 
million shares. Bond transactions 
dipped $2.3 million to a par value of 
$59.2 million, the smallest May volume 
since 1914. Corporation bonds rose to 
the highest price levels at that time 
Although 


bond trading declined in volume, it 


since October of last year, 


was apparently not for any want in 
offerings. New public offerings total 
ling $1.02 billion aggregated the second 
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@No matter what your interests, no matter what vour 
responsibilities may be, they concern taxation and bust- 
ness law, you will find them well served, ettectively and 
continuingly, by one or more of the great family of CCT 
TOPICAL LAW REPORTS. Kepresented here are 
some of the specialized Reporters in the field of 


business law. 


Hour after hour, and day after day, telegraph, tele- 


phone, teletype, and fast mail pour a steady stream of 


new laws, amendments, regulations, rulings, decisions, 


te and the lke, into the editorial offices of Commerce Clear- 


ing louse, 


Hour by hour, day after day, this vital news, this 
Important factual mformation, transformed into efficient 
working tools is rushed inte the hands of subseribers all 
over the country through pertinent issues of the more 
than one hundred fifty CCH Reports. 


Thus, Commerce Clearing House Popieal Law Reports, 
by consistently meeting specitic business and professional 
needs everywhere, have established a recognized symbol. 
For everywhere now the initials “CCH” mean speed, 


dependability, and completeness. 


Write for details on these Reporters or 
Others in fields of particular interest to you. 


CHICAGO 1 New YORK 36 WASHINGTON 4 


ERCE. CLEARING, HOUSE, INC.. 
PUBLISHERS OF TOPICAL LAW REPORTS 
214 N. MICHIGAN AVE. 522 Firern Ave. 1329 E Srreer. N. WwW. 
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THE TREND 
or BUSINESS 


largest volume since 1926, the single 
exception being that of a month earlie: 
when new public offerings amounted 
to $1.05 billion. 


Tf Buyers frequenting last 
Trade month’s Fall merchandise 


marts ordered with a ZUSLO well be. 


yond most manufacturers’ earlier ex 
pectations. Although the dperegate ot 
new apparel bookings in back-to-school 
and other Fall lines surpassed last year’s 
volume, a number of retailers were still 
too stock-wary to involve themselves 

The upturn in ordering of home 
ae with plants or offices in several states, or furnishings which began in May con- 


with employees who travel _unued into June with a particularly 


sharp rise being noted in furniture. 


Many furniture retailers found them- 
selves in an opento-buy position for 


One of the many reasons leading companies are placing their are a ee | 
the first time in about eight months. 


Group Insurance coverages with New York Life is the 
There was also a slight increase in the 
prompt, efficient service this company is able to render—not ordering of television sets, refrigera- 
only in the installation and administration of group plans but tors, driers, air conditioning equipment. 
also in the payment of benefits. and other major appliances. 
While professional buyers were 
Such on-the-spot service is possible only because already thinking largely in terms of 
New York Life maintains a large full-time staff of next Fall’s needs, shoppers across the - 
salaried men who specialize in Group Insurance nation still concentrated on such sea- 
service throughout the United States and Canada. sonal purchases as swim suits, sports 
clothing, and cotton housedresses. 
Whether your company ts small or large--employs 25 people Some hard goods also experienced 


or 25,000—1s located in one city or has branches in a hundred seasonal pickup: notably, refrigerators, 
New York Life can help you work out a Group Insurance 


Plan that ts designed to fit your exact needs and specifications. (Thousands of dollars) 


New York Life offers a complete line of group coverages——all 
modern, flexible and providing liberal employee benefits at BOStON 2,304,090 — 3.2 


Philadelphia 4,552,000 4,752,000 om 
. 449,420 435,079 34) 
low cost. 1,501,522 1,520,013 2.3 
~ CiAMcimmath 842,555 GOO B14 i 
If your company ts considering new Group Insurance or the 
revision of an existing employee benefit plan, it will pay you to 


consider New York Life. Your New York Life agent or your 5.797.123 


| broker will be glad to give you the facts. 1,249.21 
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A MUTUAL COMPANY FOUNDED IN 1845 Dail Average 2,717,530 2,654,508 2.4 
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THE TREND 
or BUSINESS 


home freezers, air conditioners, and 
auto parts. All in all, retail volume 
compared favorably with that of the 
early June period of last year except 
in the several trade centers (such as 
San Francisco and New York City) 
which suffered the worst effects of last 
year’s wave of price warfare. 

While a higher rate of installment 
buying in both May and June was 
doubtlessly sparked by the Federal Re- 
serve Board’s suspension last May 7 
of Regulation W, the lifting of con- 
trols came at a time when consumer 
credit had already been expanding for 
a month. On-the-cull purchases at the 
consumer level increased by $213 mil 
lion between the end of March and the 


end of April according tO the Board's 


estimates, bringing the total of con- 
sumer credit outstanding tor the nation 


Wrorrsace Foop Price INDEX 
mt ¢ he rice er | ind of 31 
dex 
Late Weeks Year A 1952 
j | 
May Low Dec. 18.. 6.63 
Dairy Price INDEX 
The indey 1% prepared on the basis of daily spot closing 
prices OF 30 primary commoditie (1630-1 ~100). 
Finding: Mon Tues. Wed. Thurs. Pri. Sat. 
C] 
‘ 
New Busint INCORPORAT 
April \f 
j 
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Someone who li 
to lick stamps ! 


* But not evena kitten would like a 
steady diet of licking and sticking 
Stamps... Few people do. Nobody has 


to any more, because even the smallest 
office can afford the DM. 


® The DM is a little desk-model postage 
meter... prints postage, any amount for 
any kind of mail, directly on the envelope. 
And prints a dated postmark at the same 
time, and your own small ad, if you like. 


° Anybody can learn to use a DM ina 
few minutes... just dial the amount of 
postage needed, press down the handie— 
and your meter stamp ts printed. [here 
is also a moistener for sealing envelopes. 
And it even provides parcel postage. 


= PITNEY-BOWES 


The DM can be set for as much postage 
as you want to buy at one time. It protects 
your postage from damage, loss, theft. 
And shows the amount of postage used 


and on hand, on visible revisters. 


This postage meter does away with 
adhesive stamps, the nuisance of stamp 
sucking...makes postage available always 
when you need it. It saves ime and eflort 


im mating, and usually saves postage! 


® Don't do without the DM any lonver— 
ask the nearest Pitney-Bowes office tor a 
demonstration in your office, or send the 
coupon below for the tree illustrated 


hooklet ... today ! 


FREE: Handy wall chart of new Postal Rates for all 
classes of matl, complete with changes, and parcel post 


map showing oones for any locality 


o 


PrirNnry-Bowes, INC. 


1537 Pacific St 
Please send free 


Postage 


eter 
firm 
Offices in 93 cities in 
U.S. and Canada Address 
RievIEW 27 Jens tj 


, Stamford, Conn 


DM hovoktlet Wall Chart to 
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| EXECU TONE, INE., Dept. G-l 415 Lexington Ave New York 17, N. 
| j 
Without obligation, please send me 

full data on Executone 
| Pam particularly interested in: Pith 
| INTER OFFICE COMMUNICATION 
| INTRA-PLANT COMMUNICATION Piri 

SWITCHBOARD RELIEF 

() LOCATING PEKSONNEL Address City 


JONES NEEDS 
SIXTY UNITS 


You can answer 10 
from acre 
touching a button. 


COMPLETE PRIVACY 


FINE—ACCEPT 
HIS ORDER! 


tercom calls 


the room—W ithout 


Ny one can “listen in’ 
your knowledge. Chime and ste 


nal light announce every call. 


...only Executone 
combines 


IN THE WORLD'S MOST ADVANCED INTERCOM SYSTEM! 


For the first time in any intereom sys- 
tem you can answer ealls from aeross 
the room—and at the same time enjoy 


positive assurance that no one can 


eavesdrop on Conversations your 
office, Executone’s exclusive 
signalling announees erery 


call with chime and signal light warns 


that your cireuit is open. 


SAVE TIME—get more work done! 


Thanks to Executone’s Remote Reply”, 
eniployees can now answer calls with. 
out mfterrupting their work. You get 
mistant Pes potise without loss of work- 
Ing time. You eliminate waiting and 
“call backs” 


costly when phones are 


busy. Roving employees are located 
quicker. You give instructions, get in- 
formation without delay, yet you have 
“privaey protection” at all times. Work 
flows smoothly, 
more productive! Executone soon pays 
for itself in many ways. Ask for full 
details. No obligation. 


hour becomes 


INTERCOM 
SYSTEMS 
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RECIONAL 


TRADE BABPOMETER 


CHANCES FROM A YEAR A 


sow York City 

iny, Utica 1 © 4 4 
i. Butfalo and Re ester -+ 2 

mthern New Jerses 47.5 

3! ~4 1 .f 1.4 

Cleveland 333.5 — ( 
| lanapoli { Ke > 

i.e 

Minneapolis and St, Paul.. 3ot.g 


ice) $10.8 billion by the first of May. The 


April rise, however, was the first since 


the end of 1951. 


Corrected tor the usual seasonal vari- 


ants, the May Dun’s Review Regional 


Trade Barometer, designed to measure 


relative changes in consumer spending 


fell 3 per cent from a month earher 


to 338.1 (preliminary), 1 per cent be- 


low May 1g5t’s barometer reading. 


businesses failing in May declined to 
628. In both 


habtlities involved. however. failures 


After a two-month Up)- 
swing the number of 


number and value of 


amounted the lowest Man level 


four vears. Dun’s Farture 


dipped to a yearly rate of 26.5 failures 


lor CVCTV businesses altel allow- 


ing for S¢ asonial ( hanges from the April 


all: 

: 
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CEE 


REGIONS 


Locate your plant within 500 miles 
uy of half the nation’s population! 


Ask us for details of these three level, flood-free sites. 
They offer important savings in distribution costs be- 
cause of nearness to high-density population areas. 


rate of 21.6. Liabilities involved in the 
month’s casualties fell to $21.2 million 
from the $29.5 million of a month 


MARKETS: Overnight freight to most of the nation’s major 
markets...and to the world-famous Port of Newport News. 


MANPOWER: Richmond is 36% ABOVE THE NATIONAL AV- 
ERAGE IN NET VALUE of manufactured product per worker 
... holds 5th place in labor stability. 


The Chesapeake and Ohio Industrial Development Depart- 
ment will gladly send you aerial photographs, topographical 
maps, detailed tax data, water analysis and other confiden. 


earlier, a drop of 28 per cent. 


In manufacturing no major group 


¢ 


Parrure Inpnex® 
Unadjusted .... tial information on these and other available sites. 
C 0's “Pin-Point” surveys 
are strictly confidential 
or Dust Finding the right spot for your 
new plant can be a costly, 
: te and your organization. Let our 


experts in this field make the 
» task easy by preparing a special 
ous PIN-POINT survey to meet 

your requirements. For further 

information write Chesapeake 

and Ohio, Industrial 
Development Dept., Terminal 

Tower, Cleveland 1, Ohio. 


"Chesapeake and Ohio Railway 


| ; SERVING Virginia: W. Virginia Kentucky Ohio* Indiana Michigan S. Ont. 
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Helping Management 
to beat bottlenecks 


There’s a sure way out of bottlenecks 
that keep materials from flowing MAIL THE COUPON IF... 


quickly and economically. If you employ three men or more at 
handling your plant or 


Yale) Materials Handling Equip 


warehouse. 
ment beats such bottlenecks... and in 


f vou want to move materials or fin- 
ished produc ts from one point to an- 
other... faster. 


doing so often cuts costs as much as 
T5%. With Yale Hoists and Industrial 
Trucks you produce more... ship 
If you move odd-shaped or unwieldy 


Wi ut ing to payr 
witho if idding roll loads that present unusual handling 


expense, Youre in a better position problems. 


to attain the eens volume needed to if vou want the benefits of mecha- 
reach the “break even today, nized handling on minim; = in- 


SEND FOR FREE BOOKLET wiving vou the Pic- Vestinent, 


ture Story of Vale Materials Handling Lequipment 


"MAIL THIS COUPON TODAY*———— 4] 
| The Yale & Towne Manufacturing Co., Dept. 597 

| Roosevelt Blvd. & Haldeman Ave., Phila. 15, Pa. 

1 


Please send free of Picture Story of 


| Yale Materials Handling Equipment. 


Materials 
Handling 


Equipment 
\ 


Company 


Name litle 


YALE ta regiatered 


frade mark of 


lhe Vale & lowne 
& 


Munuflacturing Co 


In Conada write: The Yale & Towne Mfg. Co., St. Catharines, Ont. 


| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
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GAS AND ELECTRIC INDUSTRIAL TRUCKS + WORKSAVERS + HAND TRUCKS + HAND AND ELECTRIC HOISTS + PUL-LIFTS 
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reported increasing failures. The 
sharpest declines were in food and ap- 


parel. For wholesalers the reduction 


in failures was chiefly among dealers 
in lumber and building materials. Re- 


duced retailing failures reflected mostly 


a thinning out of food and general! 


merchandise casualties. All geographic 


regions except the Mountain States re- 


ported fewer failures than in the pre 
ceding month. 
THE END 


Business Famures include those businesses that 
ceased operations following assignment or bank- 
ruptey; ceased with loss to creditors after such 
actions as execution, foreclosure, or attachment; 
voluntarily withdrew leaving unpaid obligations; 


“ere invoved court achHions ste 


ship, reorganization, or arrangement; or volun- 


tarily i ith Creditors out of COHN. 


as used in the 


Record, have a spectal meaning; they include all 
and NOLES pu \ if le nd al iflo} 


hether secured fos prior not, to be fhe 
j 
hy hanks. ONhicers, afhiliated Ccompantes, 


ing companies, oO} the Government. The ado} 
include long-term, publicly-held obligations. O; 


setting assets are not tuken into account. 


Famures By Divisions or 


(Current liabilities in Number Lia lies 
of dalbhars) Mont 5 M 
1951 19 
MANUEACTURINE I {47,4 
ex Pre \ el j ? 
Lumber. Lumber | j 
ij ; i 
Srone Clas Py ! 
fron. Steel, and Prod 
eT 
Ir ortaty pment 
‘ ‘ ! 
it | i 223 
mcd Dra 
Revat Traps 
Food and Liquor ‘ pol f 
| Merchat tise 4 I ; 
Amy hel and A rie j j 
Lumber, Bldy. Mats 102 | 
bat Drinks Place } 
147 1% 3,028 
(;eneral Building Contractors 1 3 140 
Building Sub-conts tors ; 223 201 5.07% f 
Other Contractors 1) 1,451 
(COMMERCIAL SERVICT 307 83,424 
<n 
Passenger and Freight Trans ER ate 8,749 Fils 
Miscellaneous Public Services iy i 713 
Hotels ... 12 355 
Cleaning, Dyeing, Repairs... 37 13 
Undertakers . 6 5 
Other Personal Services.... 22 27 } {20 
Business, Repair Service.... 99 2,100 
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Regardless of its type or size, you should investigate 
Recordak microfilming soon. For the chances are this truly 
remarkable photographic process is already simplifying 


filing and accounting routines which are similar to yours 


doing a more efficent job at a fraction of your present costs, 


Write today for detailed information on the process 
and the complete line of Recordak Microfilmers now offered 
on a surprisingly low-cost purchase or rental basis. Recordak 
Corporation (Subsidiary of Eastman kodak Company) , 444 
Madison Avenue, New York 22, N. Y. 


— thousands of concerns— now using Recordak microfilming 
(the modern photographic process that records documents of any type 
unstantaneously ... for a fraction of a cent aprce.) 


... found that Recordak microfilming reduced costs 


$500 per month in handling the incoming reports from 


its members... and in preparing outgoing reports, 


Just look at some of the interesting statistes: 


Before . 
tedious job of dating and filing 40,000 incoming reports 


. 142 hours were required per month for the 


...and removing old reports from the tiles. Another 20 


hours—to separate the carbon from the 40.000 


outgoing punch card reports, and assemble them for tiling. 


Now |= 1: just AS hours all SO.000 of these reports are 

filed” on compact rolls of Recordak Microfilm. 
Whats more, the photographically accurate and com- 
plete Recordak Microfilms have elumimated the need 
for carbon copies of the “outgomg” reports, which 


in itself more than pays for a// microtilming costs. 


=RECORDPK 


(Subsidiary of Eastman Kodak Company) 


originator of modern microfilming— 
and its application to business systems 


“Recordak” is a trade-mark 
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VEST POCKET 


UDYLITE 
ASSURES DEADLY ACCURACY 
OF NEW RECOILLESS 
PROJECTILES 


Shell casings for the Infantry’s new 
57, 75 and 105 millimeter recoilless 
guns are perforated to permit the escape 
of terrific gas pressures, to fire the shell 
without kickback. Extreme heat factors 
demand a tough, resistant finish on the 
shell cartridge . . . and Udylite’s engi- 
neering know-how has met this exacting 
requirement. The highest degree of 
efficiency in the cleaning, pickling and 
bonderizing, prior to lacquering the 
casings, 1S attained with a Udylite full 
automatic metal finishing machine. 


Whether your problem is electroplating, 
anodizing, blackening, cleaning, 
pickling or of a special nature, a full 
automatic Udylite machine will give 
assurance of efficient production and 
realistic savings in Manpower. 


Mail coupon today for complete infor- 
mation on Udylite Full Automatic Plat- 
ing Machines. There’s no obligation. 


e 


GAN 


The Udylite Corporation DR-7-62 
1651 E. Grand Bivd., Detroit 7, Michigan 


Please send me literature on Udylite 
Full Automatic Machines. 


Name 
Firm 
Address 


City Zone State 


« 


Taking the Credit 


FACTORS AFFECTING THE DFMAND FOR 
INSTALLMENT CREDIT, by Avram Kissel 
Kot]. National Bureau of Economic Research 
New York, 70 pages, $1.50. 


It was doubtless a cynic who re 
marked that the only reason the aver- 
age American family didn’t own an 
clephant was because none had ever 
been offered on the installment plan. 
However attenuated may be this line 
of reasoning, there is little point in 
denying the importance of consumer 
credit in the American economy. 

When the reins on consumer install- 
ment credit were dropped recently, 
some sanguine observers predicted an 
immediate upsurge in shopping while 
many Cassandras saw no hope of stir- 
ring consumer interest. Both groups 
would have been much better prepared 
for their Delphic roles had they con- 
sulted this study, the first statistical an- 
alysis of the reasons consumers buy on 
credit, 

Whether it is possible now to spur 
and then to restrain retail trade by man- 
ipulating credit terms is an intriguing 
problem of great moment to all COn- 
cerned with the level of business. Re- 


\<¢ aled by this st udy As amony the salient 


factors affecting the demand for install 
ment credit are the current Jevel of real 
income, the prior year’s level, the siz 
of the monthly installment payment 
(which is determined both by the price 
and the credit terms), and the accumu 
lation of liquid assets by consumers. 
The importance of each factor, as 
weighed statistically by the author, goes 
far in assessing the cogency of the argu 
ments for credit manipulation. 


In Good Company 


ECONOMIC INFORMATION FOR EM 
PLOYEERS, by Fred Rudge. Nationai Fore 
man's Institute, New London, Conn., 204 
Se. 

Few would deny that human beings 
hunger for knowledge as well as food 
and that when either craving is untul- 
filled they sometimes turn rashly to 
false doctrines and baneful beliefs. To 
avoid such anomalies many business 
men have dedicated themselves to—as 
they frequently phrase it—‘selling the 
free enterprise system” to the ranks 
of labor. Highly recommended by 
the author, a management consultant, 
is the technique of developing an un- 
derstanding of the intricate workings of 
our economic system by viewing them 
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through the prism of one company. 

Not only is the knotty problem of 
economic education made less abstruse 
by this approach, but in addition, by 
presenting it in terms of the individual 
employee's relation to his company and 
his company’s relation to the economy, 
much suspicion and doubt are banished. 
Sometimes in the past managements 
were reluctant to share freely with the 
individual worker information about 
the fynancial and other aspects of a busi 
ress and so lett him adrift on a sea of 
doubt. 

Since the recognition in recent years 
of the pivotal Importance of morale to 
profitable operations, many lines of in- 
formation have been cast at the workers 
for them to yrasp. How well the in- 
formation is grasped depends on its na- 
ture: Whether it is what management 
would like labor to think or whether 
it is the information that labor would 
like to know. 

The first half of the book 1s devoted 
to a discussion of the entire concept of 
the economic education of rank-and-file 
workers with emphasis on the role of 
the foreman as the guide through the 
maze of economics. In the latter part 
there is a number of sample lessons 
complete with subjects for further dis- 
cussion and concrete examples of tying 
together particular company situations 
with basic lessons in the one-time dis- 


mal science. 


Weaving Southward 


WOOLEN AND WORSTED MANUFACTUR- 
ING IN THE SOUTHERN PIF DMONT, 44 
lames A. Morris. University of South Carolina 


Press, Columbia, 197 pages, $5. 
That “Il wish I were in Dixie” is in- 
creasingly the plaint of textile producers 
in the Northeastern part of this nation 
is now a rather well-known fact. Stull 
generally unfamiliar however, are the 
exact reasons for both the refrain and 
the resultant exodus trom New Eng 
land. Well-documented, closely rea 
soned, and highly temperate, consider 
ing the explosiveness of this latter-day 
Civil War, this book is probably the 
most complete and exhaustive study of 
why the textile industry, and in particu- 
lar the woolen and worsted mulls, are 
migrating southward. 

It is not merely the lower labor costs 
and lack of unions in the South——ad 


HOW TO GET THE MOST 


FOR YOUR MONEY! 


J UST 


MECHANIZE 
your materials handling 
cemaateien by using CLARK EQUIPMENT. 

it’s as simple as that. 


@ That’s what they all say? Perhaps. But CLARK backs up its claim with 
facts and unmatched performance. 


Number of Trucks in Use 
¥ Quality, Longevity Vv Efficiency and Performance 

Savings Achieved Vv Economy of Operation and Maintenance 
V Customer Satisfaction | Factory and On-The-Ground Service 


On the questions of... 


... there is at hand—and available to youmoverwhelming evidence that 


CLARK Serves You Right! 


The whys and wherefores are available to you in two new media—the 


| “SERVES YOU RIGHT” edition of our Material Handling News, and our 


«fill out the coupon, 


new movie on the use of fork-lift trucks and industrial towing tractors in 
Plant Maintenance Work. 


Each of these items 
is free to you=the 
I5-minute sound 
movie, blach-and- 
white, on tloan 
They Il tell 
you and show you 
how CLARK enables 
youtogetthe VOST 


basis. 


INDUSTRIAL TRUCK DIVISION ° CLARK EQUIPMENT COMPANY «+ Bottle Creek 46. Mich 


[} Material Handling News [} Movie “Serves You Right” 
|) Have Representative Coll. 


Please send: 


for your money. Just 
Name 


Firm Name 


attach to your busi- 


Address 
ness letterhead and 
‘ Cit Zone State 
place in your ‘‘out- 
going” mail basket, AUTHORIZED CLARK INDUST 
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mittedly the primary reasons—but in 
addition the general climate of South- 
ern hospitality to management and 
aims that has attracted the textile in- 
dustry. Among the many blandish- 
ments in the South that have wooed 
the woolen makers, who are now fol- 
lowing the cotton and synthetic pro- 
ducers, are larger work-loads, an ever- 
widening pool of cheap, complaisant 
labor, lower taxes, living, and construc- 
tion costs, smaller fuel and power bills, 
and business-oriented State legislation. 
Whether this trend can be slowed or 
reversed rests on many imponderables: 
future unionization drives in the South, 
the course of minimum wage legis 
lation, special tax inducements, the 
workers’ willingness to increase the 
work-load in New England plants, and 
several other factors. The book, a dra 
matic tableau in statistical dress of the 
decline of the East, merits the attention 
of business men who would know the 
causes of the basic shifts in to-day’s in 


dustrial pattern. 


Experts by the Dozen 


EXECUTIVE COURSE IN PROFITABLE BUSI 
NESS MANAGEMENT, ed. hy J. K. Lasse: 
McGraw-Hill Book Company, Inc., New Yor! 
24 volumes, 974 pages, $43.50 
This 24-volume set is in essence a 

complete course of instruction in the 

technique of being a profit-producing 
executive. The “faculty,” composed of 
authorities in all areas of operations 
from starting to disposing of a business, 
is headed by the dean of consultants, 

J. K. Lasser. 

Fortunately for the reader, the set is 
not a hortatory recital of platitudinous 
generalities. Rather, the most recently 
developed techniques in successful op- 
erations are stressed and illumined by 
Opp examples. 

The world of business is not limned 
in terms of abstract theory as untor- 
tunately is the approach in a number 
of books. Instead, the milieu of the 
executive is described so as to encom 
pass such unyielding facts of lite as 
Government regulations, controls, and 
onerous taxes which bode to be part 
of it for some time to come. 

Here is a course of instruction that 
can be profitably taken either as an in- 
troduction or as a refresher—depending 
on whether one is a tyro or a tycoon. 
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FROM 


ELECTRIC BOAT COMPANY 


TO 


GENERAL DYNAMICS 


C Oo 


ELECTRIC BOAT, Groton, Connecticut 


Specializing since 1899 in the construction 
of submarines for the United States Navy. 


P O R T 


N 


CANADAIR LIMITED, Montreal, P. @., Canada 
Builders of commercial and military aircraft. 
Now producing F-86 ‘‘Sabre”’ jet fighters for 
Canada and Great Britain. 


ELECTRO DYNAMIC, Bayonne, New Jersey 
Producers since 1880 of electric motors and 
generators under the name Electro Dynamic 
for marine and industrial use. 


Electric Boat Company’s activities have expanded far 
beyond their original scope. Today the Company is or 
plans to be engaged in engineering and manufacturing 
activities wherein practically every phase of the science 
of dynamics is applied: hydrodynamics, thermodynam- 
ics and, to devise a word connoting power from nuclear 
energy, nucleodynamics in building submarines at the 
Electric Boat Division; aerodynamics in building air- 
craft at Canadair Limited; and electrodynamics in man- 
ufacturing electric motors and generators at the Electro 
Dynamic Division. In recognition of this fact the 
Company has changed its name to General Dynamics 
Corporation. | 


GENERAL DYNAMICS 


G oO R P oO R A oO N 


445 PARK AVENUE, NEW YORK, N. Y. 


FROM THE ANNUAL REPORT FOR 1951 


Results of the Year in Brief 
1951 


‘Unfilled Orders ........ $267,674,000 


NetSeles 
Profit Before Taxes ....... 7,722,203 
Net Earnings per Common Share 4.53 
Dividends Paid in Cash* .... 1,031,977 
Working Capital ......... 19,426,192 


Plant and Equipment 
(Less Depreciation)...... 6,760,969 


Net Worth 20,008,168 
Number of Employees ...... 13,000 


1950 
$91,260,000 
41,754,339 
2,506,941 
1,395,941 
1.52 
1,207,065 
15,007,699 


7,031,393 
19,840,191 
7,700 


*in addition, a 5% common stock dividend wos paid in 195), 
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the 
answer 
($B 


Convert the frozen assets of your 
automotive fleet into money- 
in-the-bank working capital. 
. The amount will depend on the 
® size of your fleet from 10 to 


1000 cars. 


Let us show you how to sell 
your rolling stock for cash and 
replace with brand new leased 
automobiles each year and 
secure tax savings advantages. 


The Business Fleets plan is 
designed for the businessman. 
To established firms we offer 
unre- 
complete ser- 


no capital investment, 
stricted mileage, 
vice and repairs through our 
network of 6,000 shops. 


Qur Low Cost Plan 


is unique—actually 
Saves You money. 


Write us today for 
the complete tacts. 


PASSENGER CAR TRANSPORTATION 


NORTH BROAD STREET 


DuN's 


WHAT'S NEW 


Scaffolding should be simplified 
by use of a self-contained, telescoping 
steel shore recently introduced by Sat- 
way Steel Products, Inc., of Milwaukee, 
Wis. The shore is designed to 
handled easily by one man and permits 
micro-adjustment. Heavy load-carry- 
ing capacities to as high as g,goo pounds 


be 


with an adequate safety factor are made 
possible by a special sleeve-nut design. 

‘This permits the shores to be spaced 
at wider intervals than normally used 
and so allows proportionately reduced 
erection and dismantling costs. The 
shores have a five-foot adjustment 
range, and in three sizes cover a total 
range of six to fifteen-and-a-half feet. 
They are said to be effective as support- 
ing forms for concrete slabs, beams, 
columns, walls, tunnels, and other simi- 
lar shoring work. 


Waste disposal problems of paper 
mill operators should be helped toward 
a solution by the recent findings of the 
Division of Industrial Research at 
Washington State College. A way to 
burn calcium-base waste sulfite liquor 
was developed there which will not 
require any auxiliary fuels. 

Historically, the dumping of waste 
sulfite liquor into the nation’s water- 
ways has always been the simplest and 
most economical disposal method, but 
increased public opposition to pollution 
and subsequent anti-pollution legisla 
tion have led mill operators to turn 
more and more to other methods. 
While burning is generally regarded 
as the ultimate answer, only a small 
fraction of sulfite liquor output has 
been effectively and economically used 
this way up to the present. 

In the Washington State College re- 
searches, remarkable strides in the right 
direction were taken. Stable combus- 
tion of the liquor was maintained in an 
uncooled refractory-lined furnace that 
was preheated using waste sulfite liquor 
preheated by a steam coil in the bottom 
of the storage barre. The combustion 
efficiency of 76 per cent, although rather 
low, was said to show the way for more 


improvements by further modifications, 
JULY 
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AS OBSERVED BY 


AGENCY'S REPORTERS 


High-precision determination of 
differences in height (and theretore 
pressure) in a mercury column has just 
been developed at the National Bureau 
of Standards electronic instrumentation 
laboratory to meet special pressure-mea- 
surement requirements. Based on the 
use of high-frequency mutual induc- 
tance probes, the method is sensitive to 
height changes of as little as five ten- 
thousandths of an inch. It also has the 
advantage of not requiring direct visual 
observauon (readings being made at 
distances) and the advantage that no 
direct electrical contact is required to 
make the test. 


Testing of solders, type metals, and 
other lead-tin alloys will be made easier 
by a new method for determining the 
bismuth content of such combinations 
also evolved in National Bureau of 
Standards laboratories. Bismuth, as 
commonly used, is added to lead-tin 
alloys to lower their melting points. 
In solders, bismuth promotes tinning 
or spreading, while in type metals it 
prevents contraction of the type face 
when it solidifies with cooling. 

Larger additions of bismuth, along 
with cadmium and antimony, to the 
lead-tin alloys result in the low-melting 
“fusible” alloys used in safety devices. 
In contrast to the older and more 
lengthy methods of bismuth determi- 
nation, the new method, based on 
spectrophotometric principles, requires 
but two to three hours of the analyst’s 
time. It can also be applied with rela- 
tively high accuracy to any of the com- 
mon lead-tin alloys, while older meth- 
ods were limited in their applications. 


Delicate electrical impulses are 
used at Chrysler Corporation’s High- 
land Park Plant to detect the slightest 
unbalance in torque convertors for fluid 
The 


machine is operated in conjunction 


drive units. dynetric balancing 
with a stroboscopic light which pin 
points any unbalance in an assembled 
unit while the latter is rapidly spinning. 


Then, if necessary, metal may be spot- 
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@ The FH costs 
little more than a 
standard t 'ypewriter 


Easy! Fold a sample sheet as you want it, 
then measure the width in inches of the first 
and second folds on the metal rule, then... 
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nnouncing 


Folding 


a really small, low-cost 


Machine 


for the office... 


Folding by hand is a high cost 
Operation in any office today...takes 
too long, wastes time that should be 
spent on more important work. It’s a 
tedious job that everybody resents. 
... This new Pitney-Bowes FH will 
do all your folding, save temper and 
time, cut clerical costs! 

Only a little larger than a stand- 
ard typewriter, it costs but little more! 

Semi-automatic, and electrically 
driven, the FH ts fast, accurate; can 
make two folds at once, will double- 
fold letter size sheets up to 5,000 per 
hour—ten times as fast as manual 
folding! 

Anybody can use the FH after a 
few minutes explanation. You set it 


set the FH for the wanted widths of the first 
and second folds... and it’s ready to go! 


Jurys 


2 


for any job by just moving two knob 
indicators on the scales, for the widths 
of the folds wanted. 

The FH takes very little desk space} 
is portable, and can easily be carried 
to wherever it’s needed. Makes eight 
standard folds, in various paper 
weights, sheets as large as 8Y% by 14 
inches, as small as 3 by 3 inches! 


Tue FH takes only a minute to 
set up, can be used profitably on even 
small jobs. It’s a great convenience— 
in the shop and factory, as well as the 
office. And it quickly pays for itself... 
Ask the nearest Pitney-Bowes office to 
show you—or send the coupon for a 
free illustrated brochure. 


PITNEY-BOWES 
Folding Machines 


Made by Pitney-Bowes, Inc... originators of the postage 
meter...93 branch offices, with service in 199 cities. 


PrrNney-Bowes, INC., 
1539 Pacific Street, 

Stamtord, Conn. 

] Send free hooklet on Folding Machine to: 
i Name 

Address. 
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make your 


DUPLICATING 


like «. 


MASTERS WITH 


PREPARE 

REAL PRINT-LIKE TYPES 
Instantly changeable type faces, 
in all popular print-styles and 
sizes, will give your duplicating 
a professional appearance. At- 
tractive, legible reproductions, 
with both margins even, will make 
your present duplicator a print- 
ing-press in its own right. 


y AV MORE THAN HALF 


YOUR COSTS....! 


In addition to greatly improved ap- 
pearance you save a goodly sum of 


money on your duplication. Here is 
the simple arithmetic involved...... 

You can get twice the amount of 
reading matter on a Vari- Typed stencil 
than you can with typewriting—and—at 
the same time—increase legibility and 
vastly improve the appearance of the 
finished job. This means half the 
number of stencils used—half the 
running time, labor and materials—and 
half the collating and postage costs. 
You quickly pay for a Vari-Typer out of 


welded directly tO the converter hous- 


ing to bring it into precise balance. 


Something new in earth-moving 


| equipment is now offered by the Frank 


ki. Hough Company of Libertyville, 


Il. 


drive, 


A tractor-shovel with four-wheel 
styled the Model HR Payloader 
is equally adaptable to work in sand, 
mud, or snow, and yet will not injure 
A. short 


provides 


paved surfaces. wheel base 


Ror 


and rear-wheel steering 
maneuverability, while four speeds in 
both directions allow rapid operation 
on shuttle loading or similar operations. 
The digging action 1s automatic and 
independent of the tractor’s forward or 
backward motion. 


A specialized robot brain that will 
analyze petroleum products one- 
tenth of the time required by existing 
methods has been announced by the 
The in 


strument is designed to determine the 


\tlantic Refining Company. 


composition of a mere trace of gas or 
liquid and in a matter of minutes 
record its complete chemical analysis 
on a typed sheet of paper. This was 
made possible by linking an electronic 
counter with a mass spectrometer. 
Called the Miniac, it was developed by 
Physical Research Laboratories of Pasa 
dena, California. 

A combination of electronics and 
dry photographic techniques has 
now made it possible to obtain a high- 
speed automatic recording of informa- 
tion at rates as high as 1o thousand 
characters a second. A special cathode 
ray tube, called the Charactron and de- 
veloped in the electronics laboratory 
of the Consolidated Vultee Aircrat: 
( orporauion, should he usetul, accord 
Ing to its makers, in many applications 
requiring high-speed visual presenta 
tion of information on a direct-viewing 
screen or reproduced for a permanent 
record on newsprint or other media. 

The output of the Charactron tube 


It’s New... 44 pages of valuable 


information for you 


COMPARISON OF SYSTEMS... . factual 
appraisals of fork truck, lift truck, and trailer 
systems outlining their advantages for specific 
types of handling operations. 
ATTACHMENTS — ACCESSORIES .. to 
help you meet your specific handling problems. 
Be it cartons, bags, drums, bulk material, bales 
—there’s MERCURY equipment to meet your 
requirement. 

COMPLETE PRODUCT SPECIFICATIONS 
... for the entire Mercury line. Here is essen- 
tial information for planning your plant sys- 
tem and solving your individual handling 
problems. Write for your FREE copy today. 


MERCURY 


FORK TRUCKS - TRACTORS TRAILERS 


substential sevines. could be recorded by the Xerography |# THE MERCURY MANUFACTURING COMPANY : 

‘ss devel he Haloid C 4042 S. Halsted St., Chicago 9, Ill 

process developed by the g Please send me a FREE copy of the new Mercury § 

pany of Rochester, N. Y. with whom (uttetin 300). 

| RALPH C. COXHEAD CORP. 

| 720 Frelinghuysen Avenue discussions have been undertaken re- |? 

Nework 5, N. J. | | Title 

| Pleose send me Vori-Typer Booklet | varding younnt deve lopm ent of such ' 

could be done directly Ol NCWSPFilit, 

‘ ’ City Zone State i 

mululith or on any other desired | 
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cording medium without the need tor 
film or chemical processing. 


A drilling machine with five-way 


hydraulic feed has been developed by 


the Buhr Machine Tool Company tor 
processing suspension supports tor 
Army tanks. The holding fixture is 
mounted on a carriage to make easy 
transterrence from. station to. station 


possible during the pertormance of 


Facilitating Army tank production on a grand 
& \ 
scale, this tool 
to drill and tap tank suspension supports. 


Aine -olossus was designed 


cleven different drilling and chamter 
Ing Operations and nine tapping opera 
tions. At each station the fixture 1s 
electrically interlocked with the ma 
chining cycle so that’ whenever the 
fixture is not properly positioned, the 
forward cycle of the machine cannot 
be started, a unique safety feature. 


Static sealing problems in Ameri- 
can industry may no longer seem so 
problematic now that United Aircraft 
Products, Inc. has introduced perman- 
ent, hollow metal tubing rings filled 
with inert gas which have been found 
to offer positive metal-to-metal static 
seals wherever problems of heat, pres 
sure or corrosives are involved. 

Called the UAP-WILLS Metallic 
O-Rings, they have been shown to be 
dimensionally stable under heat or cold, 


is not affected by age, and impervious to 
oils, gases, or aromatic mixtures. They 
ae are said to be easily installed in present 
sing grooves or free machined recesses. 


: Originally invented in England, they 
a have been in use throughout the United 
Kingdom for some time and were there 
found to be useful in high-compression 
Diesel 
vacuum equipment of all types. 


engines, air compressor and 


THE END 


Planning To Expand? 
onsider DELAWA 


Mighty Mite of the Eastern Seaboard 


SUSSEX) 
COUNTY 


DELAWARE STATE 
DEVELOPMENT DEPT. 
Legislative Hall, Dover, Del. 


SITES and BUILDINGS AVAILABLE . 


82 acres on modern airport for lease in any 
sizes desired —- Unlimited electrical power. 


WRITE FOR INFORMATION 


FRIENDLY 
GROWING e GROWING e GROWING 
TAX RATES 
The many material advantages and abundance . 
of loyal intelligent labor is why industries, ts 
large and small, are coming to Delaware. new W Z 
yore 

TOPS IN TRANSPORTATION 
Rail Water Air Highway +34 1132 

i 
State-wide rail facilities, good airports, foonn 
Marine Terminal at Wilmington, and fine  ateaeiaiaas ; 
express highways throughout State. E 

+ 82 
40 
DELAWARE MEMORIAL BRIDGE LINKS 
NORTH AND SOUTH west 

Connects with N. J. Turnpike 
for New York and New England, 
axpress highways to the South \ NATION'S 
via new Chesapeake Bay Bridge. +97 - +1420 TOP INCOME 


TO DELAWARE 


KENT 
COUNTY 


16 industrial sites from 
3 to 80 acres in size 


Please Send Free Copy 
‘MOLECULES ON THE DELAWARE” 
and information on 
INDUSTRIAL SITES AND AVAILABLE BUILDINGS 
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RUGGED 
LOW COST \ 
NON-SKID 


4 


The Revolutionary NEW 
GRIP-STRUT Safely GRATING 


TRENGTH 


NOT welded. Vertical members joined by integral saddles 
to form a positive NON-SKID surface under al/ conditions. In 


PINIMUM WEIGH 


A Globe 
patent feature 
(Patents Pending) 


one single unit, GRIP-STRUT Safety Grating combines great strength = 
with light weight, its side channel members greatly reduce cost of construc- eee 
tion and simplify installation. Easy to maintain and clean. Replaces old or of 
obsolete types of grating. Grip-Strut has a lower cost factor than any other 


type of grating. Available in steel or aluminum. 


GRIP-STRUT division 


4014 5S. Princeton Ave. . 


WRITE FOR FULL DETAILS 


THE GLOBE COMPANY 
Chicago 9, Illinois 
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IRON BASE 
OILITE\ 
GIVES YOU 7 
TOP BEARING 
PERFORMANCE 


@ fron Oilite is an excellent heavy duty 


bearing material. 


@ It is ao sturdy material, and the load 
carrying capacity is increased by the 
hydraulic cushion of the trapped oil 
with which the bearing metal is im- 


pregnated. 


@ fron Oilite bearings provide the acme 
in lubrication; a continuous, unbroken, 


oil film, on the bearing surfaces. 


@ bron Oilite is available in all types of 
bearings and over a broad range 


of sizes. 


@ lron Oilite is only one of the famous 
Oilite family of products created by 
Oilite powder metallurgy. 


Copyright 1952 
The Chrysler Corp. 


AMPLEX MANUFACTURING CO. 


Subsidiary of Chrysler Corporation 
Detroit 31, Michigan 


Field Engineers Depots Through- 


out United States and Canada 


Oilité Products tn lude 


ferrous } Ferrous Metais 
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the job before him—not alone for trade 
in his particular field; there must also 
be a sense of responsibility to the world 
community and to the advancement of 
(ICC, 

In the building of a sound world 
economy, government must look to 
business for common counsel, but busi- 
ness men must not wait until called 
upon by government. “/e must do 
( verything possible to solve these com- 
plex international economic problems 
and solve them right. We must our 
selves contribute to that leadership for 
which peace-loving peoples everywhere 
are yearning, 

Every day has its yesterdays, and the 
problems we deal with to-day are the 
result of some mighty sorry vesterdays 

-yesterdays of isolationism instead of 
world responsibility, of wishful think 
ing instead of informed action. 

Whoever believes that the United 
States can be a prosperous and thriv- 
Ing nation in the midst of an impover- 
ished world, has failed utterly to grasp 
the significance of our yesterdays. 

We have been accustomed to refer- 
ring to a favorable balance of trade 
when we export more than we import. 
That statement has become something 
of a fallacy. Imports, far from dam- 
aging our Own economy, raise Our stan 
dard of living. If we stop importing, 
we stop exporting, because our friends 
abroad do not otherwise have the dol 
lars with which to purchase American 
products. 

‘There is another fallacy, the idea that 
we should never import any of those 
goods which we ourselves produce. 
Certainly we do not want to see any 
tarifl-reducing agreements or mandates 
which cripple the American economy. 
But so long as we afford reasonable pro 
tection to American living standards in 
industry and agriculture by not permit 
untair competition trom foreign 
countries, we should encourage, not dis 
courage, imports. ‘The fact is our mod 
ern farming and industrial methods 
have made possible the production of 
many things at lower cost of produc 
tion despite our relatively high wages. 

When the standard of living rises in 
d country, everyone wants a greater 
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PENDAFLEX™ 
ae the newstyle 


OFFICE MANAGER: 


Pendaflex filing reduces 
labor costs and assures a 


banging folder 
so ier state of mind 
in the filing routine. 


Filing takes no time with 
Pendaflex. it’s so easy we 
con't let filing pile up 

for weeks. 


CLERK: 


No hunting and digging 
for papers with Penda ex. 
They're right at hand! 

Tabs are always in full 
view; records get put 
away right. And everyone 
can find them! 


Send coupon 
for catalog 
and name of 
nearby dealer 
to install trial 
drawer. Money 
back if not 
satisfied. 


Oxford Filing Supply Co.,Inc.' 
71 Clinton Road, 
Garden City, N.Y. 


Name 


Address. 


City Zone 


41,620 MANUFACTURERS 


DUNS REVIEW REACHES THE 


PRESIDENTS AND TOP EXECU 
TIVES OF 41,620 MANUFAC TURERS 
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variety of merchandise. The satisfac- 
tion of this desire is the greatest incen- 
tive to international trade and progress. 

International trade affects the lives 
of each and every American citizen. 
It atfects our standard of living because 
it places at our disposal more products 
at lower prices. It conditions the life 
of free enterprise and the prosperity 
of American industry and agriculture. 


Plan for Peace 


When rearmament can substantially 
be reduced, thereby releasing resources 
for the satisfaction of peacetime needs, 
international trade and foreign in 
vestments should once more occupy a 
key position in world affairs. Even 
now, business men should begin look- 
ing ahead to this future date, giving 
careful thought to business and gov- 
ernmental policies which will promote 
world-wide economic stability. 

In the past, many of us have been 
rather reluctant in accepting responsi- 
bility and the leadership in international 
affairs. We can offer as an alibi the 
fact that we survived the early years of 
our Republic by avoiding entangling 
alliances. In the past decade world 
leadership has been thrust upon the 
United States so rapidly that we ap- 
pear to be inexperienced. 

The fact is we are inexperienced. 
When we are faced with international 
problems we are frequently indecisive 
because we have few precedents on 
which to base our policy. A trans- 
formation so swift, cannot be experi- 
enced by a relatively young nation with- 
out mistakes in action and without 
moments of doubt. And yet it should 
be reassuring to those who believe in 
the freedom of the individual that our 
experience always induces self-doubt. 

Surely, America’s future depends on 
how widely and how wisely it carries 
out the responsibilities of leadership. 
The central point must be the unifica- 
tion of the free world in the face of 
aggression and threats of aggression. 
Hach member of the free world acting 
alone is too weak to counteract these 
threats or to resist attack. 

Not even our own country standing 
alone is powerful enough for selt-de- 
fense. But acting together the free 
nations by moral standards and produc- 
tive achievements could bring about 


DuN 


Take a look at your own cleaning pro- 
gram!Areyoutrying todoa 1952 clean- 
ing job with 1908 model equipment? 

Modern, cost-reducing cleaning 
methods call for modern equipment. 
And, that’s where Tornado cleaning 
is proving itself in thousands of 
plants, institutions and commercial 
buildings. 

The powerful, rugged Tornadosucks 
air in excess of 300 m.p.h.— picks up 


4! 


scrubbing solutions and liquids just 
as easily as dirt and metal chips. 

You ll find Tornado always equal 
to your cleaning work whether it be 
regular wet or dry floor cleaning, 
overhead work in hard to reach spots, 
cleaning lint from eleetrie motors 
and equipment or blowing dirt and 
debris from aisles and under station- 
ary seats and equipment, Write for 
bulletin 600, 


From liquids to metal 
chips, Tornado pickup 
gets them all! 


The removable blower 
cleans motors and 
machinery. 


MEG. CO. 


5106 NORTH RAVENSWOOD AVENUE ° 


CHICAGO 40, ILLINOIS 
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THT LAY Mult; le Markin the currently lacking balance of power. 

p 2 In these endeavors our basic aim must 
always remain the same: the mainte- 
nance of peace, but without sacrifice 


can give you 20 to I savings «“'* 


Oust Prejudices 


IN TIMéE A NO SA A R | As business men, we can assist 
formulating and inspiring appropriate 


policies for the transition period lead- 
ing to peacetime conditions. We can 
help attain these objectives it we co 
operate sensibly with one another and 
with business men of other nations. ‘To 
this end we must discard our preju 
dices. We must not be guided by con- 
siderations of political expediency. We 


must preserve the integrity of economic 
lite at home and abroad. We must 
uphold and strengthen the dignity of 
the individual. 

If the free nations of the world do 
not succeed in avoiding economic mal 
adjustments—if they fail to establish 
an environment in which communities 
can advance materially and spiritually 
—there is always the danger that the 


people will be driven into communism. 


* 
Biggest Opportunity for cost | Only by our performance can we 


0 hope to contain the advances of com 
reduction in ue /o of all offices munism. Ihe Chinese farmer who 
has accepted communism as relief from 

If yours is an office without a Cummins Pertorator the misery, oppression, and corruption 
you are wasting hours every day. of his lot will learn in time that the 

Wherever you use a hand stamp for validating, ~ promises of the communists are hollow. 
approving, dating, receipting, numbering, coding Collectivism will soon take back the 
or canceling 7a Sen do the job in one-twentieth land made available to the farmer. The 
the time with Cummins multiple marking! * 

Cummins holes-you-can-read mark 20 papers at a 
time—up to 20,000 an hour—with no effort, no skips, 
no smearing—in permanent, unchangeable clarity. 
This method of multiple marking also guards your 
business against fraudulent alterations or re-use of 
invoices and purchase orders. 

Among Cummins’ 107 models is a multiple- 
marking Perforator made to fit your business. Get 
the facts today. 


IN BUSINESS AND BANKS @ SINCE 1887 


Cummins. Chicago Corp., Chicago 40, IIL, Dept. DR-72 


| want proof and facts. Send me Certified Gould Reports on several of 


the thousands of present users ORIGINATORS 
Name OF 
PERFORATORS 


Clip and Attach 
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oe ‘C6008 4 “You're so lucky, Mrs. Sipp—I’ve never met 
eve a man so helpful around the office as your 
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FIFTY DAMS WHERE ONE WON'T DO ite joo... 


that’s how Rising spares no trouble to control the flow of paper stock 3 


onto the machine . . . providing uniformity over the entire width of the ai 
sheet. And even before approaching the dams . .. the stock is thoroughly 
screened again so that not a single particle over one hundredth of an inch 7 


in diameter can find its way into Rising Paper. No wonder Rising is 


known everywhere ao Fine p, per al ils BEST! 


. Just write “Executive Service.” 
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The Telescriber’s Role 
in Maintenance Control. . . 


Organized Maintenance contro! is a practical means of 
The ways 1n 


increasing efficiency and reducing costs 
which such a program is implernented——reorganization 
of the maintenance department, improved maintenance 
methods, a preventative maintenance inspection sys 


. different plants 


fem vary | 


A necessity in any maintenance control program, how- 
ever, is the written job order. 


TelAutograph ‘Instan-Form’ communication allows 
Maintenance Control to originate job orders, authorize 
and schedule work and notify accounting department of 
estimated maintenance expenditure—all in one writing, 


at the sarne time 


‘Instan-Form’ telescriber communication eliminates the 

need for multiple carbons and hand delivery of orders. 

It assures clear, indelible messages on your own Main- 


tenance Job Order forms 


It facilitates the whole vital clerical and accounting pro- 
cedure of maintenance control! 


For Full details on the application of TelAutograph 
‘Instan-Form’ Telescriber Systems to maintenance con- 


) 


trol, write to Dept. E-27 


TelAutogra ph CORPORATION 


16 West 6lst Street, New York 23, N. Y. 


(TelAztograph 
*Trade Mark — 
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cancellation of debts, which was made 
possible through liquidation of the 
money lender, will be replaced by op- 
pressive taxes. Communism for China 
will eventually become a yoke. 

But, communism has never yet been 
climinated in any country where a com- 
munist regime obtained power. Surely, 
then, we must act before the cancerous 


growth can spread, 
Some Reforms 


An economic Strategy for peace 
should certainly include a drive to re 
form traditional modes of production 
and distribution and increase output. 
This is one positive way to meet threats 
of foreign aggression and international 
collapse. One of the major steps in that 
direction is to demonstrate the adapta- 
bility and flexibility of the American 
productive and distribution system to 
our European friends. 

American capitalism—I am not afraid 
or reluctant to use this controversial 
term—has learned that the secret of na- 
tional prosperity is to eliminate the idea 
that the many cannot have what the 
few enjoy. 

American capitalism of 50 years ago 
can hardly be recognized when com- 
pared with dynamic American capi- 
talism of to-day. Unhappily the same 
cannot be said for European capitalism. 
One of the gravest weaknesses in the 
armor of the Western World's eco- 
nomic policy is the time-worn attitude 
of European capitalism. 

In the United States, under a free 
economy, the living standards and 
working conditions of the average citi 
zen have shown constant and remark 
able improvement. In many European 
countries this has not been true. There 
are several reasons for this, including 
socialist controls, lack of incentive to 
apply improved methods of distribu 
tion, and the willingness of the people 
to rely upon their governments to 
guarantee job security. 

The inevitable price they have paid 
is planned economy, government con 
trol of the lives of human beings, the 
loss of political and economic freedom, 
and stultification ot growth, The fact 
is that many European business men 
dislike competition. There is great 
danger in such a state of mind. They 


must learn to distinguish between 
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capitalism which works for the few and 


capitalism which works for the many. 


| am sure the morale of the people of 
Lurope would rise if they could iden 


tify European capitalism with a positive 


rather than a negative policy. 
The Personal Appeal 


Two extensive visits to Europe last 
vear have convinced me that there are 
too many people in those countries Who 
do not realize that their own personal 
stake is involved in the present struggle 
with communism. 

The correction of this situation is a 
major responsibility confronting lead 
ers of the free nations who are striving 
to preserve peace. A strong patriotic 
determination to resist aggression must 
be developed everywhere. As we and 
our alles build our self-defense, we are 
making it easier to prevent another 
war. We Americans have a responsi- 
bility here that cannot be met with 
dollars alone. It calls for statesman 
ship and diplomacy of the highest 
order. 

I have some specific thoughts along 
these lines. 

We must put a stop to inflation 
whenever and wherever it rears its ugly 
head. For surely every living Ameri 


canis beginning to understand its dis 


astrous 


I do not want to delve into the in 
tricacies of Monetary technique. How 
ever, as a business man, it is my convic- 
tion that economically conscious people 
in financially important countries must 
acquire enough understanding of in 
ternational monetary mechanics to be 
able to judge official policy as sound 
or unsound, 

Sound policy involves self-discipline 
from which human beings always like 
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Speed vital papers into vital hands 
with low-cost COPYFLEX! 


Speed vital papers to your key exec- 
utives via the Bruning COPYFLEX 
process, which reproduces an original 
exactly, in seconds, with no manual 
re-copying, and no chance of error. 


With COPYFLEX you speed... sales 
control reports * accounting and 
financial statements + inventory and 
production control reports + purchas- 
ing * order-invoicing * pricing * most 
other procedures. 

COPYFLEX usually is the most ¢co- 
nomical way to make 1 to 100 copies 


Dept. N72 


Name 
Company 
COPYFLEX °'50°' is easy to Street 
operate, handles large 
ume of paperwork fast. City 
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Teterboro, N. J. | 

| Send me free booklet on COPYFLEX process and equipment. | 
| , Show me COPYFLEX in action (no obligation). | 
| 

Zone State i 


up to 42 inches wide .. . averages only 
2¢ per sq. ft. for all costs! 


No masters or stencils are needed 
... no inks to soil hands... no nega- 
tives, tray developing, or darkroom to 
fuss with...no fumes, no exhaust 
ducts, no special room lighting. 


Mail the coupon now for the full 
COPYFLEX story. 


Specialists in copying since 1897 
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Tracer light photos reveal costly 
“doodles in the air’’. Tracer light photos 


are made with a single small light gre une ae 
attached to each hand~—sometimes Y& ot hands red 
to equipment. They show how many yiation® ction 
motions are required to do a specific job— that Flot error 
like turning out one set of business forms. ond eON" 4 fatiav® 
noy 


American LITHOSTRIP Continuous Forms 
Wipe out wasteful, costly ‘‘doodling” . . . elimi- 
nate six unnecessary, profit-eating moves in record keeping! 
Distribution and control are simplified and speeded. A SINGLE 
typing produces records for all departments. . . fast! 


GET YOUR FREE COPY OF “TIME AND MOTION STUDY IN LIGHTS” 
AMERICAN LITHOFOLD CORP, 


500 Bittner Street «+ St. Louis 15, Missouri 


Without obligation, SEND ME the new illustrated brochure 
TIME AND MOTION STUDY, showing how we can eliminate 
“doodles —save important time, work and money with 


LITHOSTRIP “PLANNED BUSINESS FORMS." 


CITY ZONE STATE 


SIGNATURE | 
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to escape. This has encouraged a school 
of monetary mythology which holds 
that prices, wages, interest rates, and 
exchange rates are matters which legis 
lation and administration can fix by 
mandate. The influence of many such 
people is powerful. Sooner or later 
their influence must give way to com 
mon sense. 


We Must Import 


In order to place the balances of pay: 
ments of friendly nations on a healthy 
basis, we must accept more foreign 
produced goods. This is in our interest, 
for it will reduce the need for continu 
ing foreign aid and grants which we 
ho longer can afford. It is also in the 
interest of international economic sta 
bility. 

It is hardly consistent for the United 
States to preach trade liberalization to 
foreign countries year in and year out 
and then not to make it easier for them 
to sellin the American market—so long 
as such imports do not endanger the 
living standards of American workers. 

With a crusading fervor we have told 
the furopeans for five years that they 
must lower their barriers to free trade 
and liberalize commerce by remitting 
turifls and quotas. We have declared 
in our national policies that their onl 
salvation is the acceptance of compet: 
tion and the ending of national restric 
tions. Meanwhile, we have imposed 
new and higher quotas against the 
goods they would like to ship to us. 

As a nation, we must approach these 
problems with a realization ot the 
place which the United States now oc 
cupies inthe world. We are the world’s 
number one creditor nation and the 
world’s most efhcient producer of man 
We should, there 
lore, exercise the greatest restraint 1 


the raising of tariffs except in critical 


ufactured goods. 


situations after careful and fair exam 
ination of all the facts involved. 

We must break away from discrimi 
nation in international commerce. 

We must work toward the liquida 
tion of state trading monopolies where- 
ever they still exist in the free world. 

We must prepare the ground for the 
resumption of economic development 
through the revival of private capital 
investments in foreign lands. This will 
be greatly facilitated if all countries re 
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for DEFENSE 
CONTRACTS 


% 385,576 square feet of working floor 
space 


% equipment to handle the toughest 
jobs of wire or metal fabrication 


% skilled know-how to serve you bet- 
ter, faster, more economically 


proximity to basic raw materials 


adequate supply of skilled, satisfied 
labor 


wire product and heavy equipment 
fabrication under one roof 


rail, multiple sidings 


* 
* 
* 
¥%& main line transportation, truck and 
¥% centralized, non-strategic location 
* 


low overhead 


READY, WILLING 
and ABLE to cooperate on defense sub- 


contracts, USP invites your inquiry. Special 


brochure detailing complete facilities will 


be sent you promptly on request. 


Wire Products Division 


STEEL PRODUCTS CO. 


ALBION, MICHIGAN 
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| Your Letters 


Better Treatment 


but a busy executive often hasn’t time for 


‘processed’ letters. Have you? 


ROBOTYPER mass produces truly personal 
letters for less than 3¢ per letter—automatic- 
ally, perfectly, individually, at a speed of 135 
One girl, without special 


words per minute. 
skill, operates one to four Robotypers, turning 
out 150 to 800 letters per day. . 
with individually typed names, figures, and per- 


. every letter 
sonal fill-ins. It is impossible to distinguish a 
Robotyped-letter from any other personal letter. 


Robotyper 
Business 


Get the complete facts and see how ROBO- 
TYPER can save money and make money 
Send the coupon today. 


for your business. 


ROBOTYPER CORPORATION 
Room D-52, Hendersonville, N C 


Piease tell me how Robotyper can increase 
efficiency in my firm 


Name 
Company 


Address 


| quiring foreign capital would apply 


themselves to creating a climate favor- 
able to activities of private imvestors, 

‘Too much stress cannot be laid upon 
the fact that the foundation of inter- 
national trade lies in respect for con- 
tractual agreements. Any tendency to 
cancel such contracts without fair com- 
pensation and without recourse to any 
reasonable court of appeals can only 


end in creating a condition of chaos. 
Co-operation a Must 


Irresponsible action by vovernment 
Nn mecting the basic CONCCPLS of con- 
tractual obligations is a condition 
which must be corrected between na- 
tions if foreign investments are to be 
rightfully protected and the flow of 
such capital is to continue abroad. In 
its process neither side is passive. Gain 
is mutual and responsibility is shared. 

We must give full sway to the eco- 
nomic forces of free competition and 
acquire a zest for the improvement 
of economic efficiency, technological 
advance, and fundamental research. 

We must increase our knowledge of 
world affairs and make proper use of 
that knowledge. We must be able to 
recognize and preserve the great val- 
ues inherited from the past while will- 
Ing to accept constructive change. Wis 
dom and judgment are needed to steer 
a clear course between appeasement 
and intolerance in the pursuit of what 
we regard to be sound and just. 

Finally, faith in the peoples of the 
world, appreciation of their qualities, 
and tolerance for the weaknesses will 
be determining factors in the leader- 
ship of to-morrow. 

We business men have in common 
our working lives. We have in com 
mon various organizations dedicated to 
economic and social progress. We have 
COMMON a desire LO expand produc- 
tion to serve human wants and aspira- 
tions and to keep industry healthy and 
profitable, 

We work 


tO speed Our advances 


for the success of these 


across the frontiers of knowledge. This 


is in the democratic tradition. It is 
evidence of the EAS ot responsi 
bility by industry. It is competitive 
enterprise action, 

And yet We Cannot have 


CHIECEP only the United States. 


TO THE 
PRESIDENT 


of a corporation, 
concerned with the welfare of 
his executive personnel 


sb : Now offered for sale 
ig ote > in the Adirondacks is 
; a lodge so beautiful 
as to make mere ex- 
istence a pleasure. 
Planned and built 
under the personal 
direction of a corpo- 
ration chairman, it offers executives every 
facility for relaxation, special group meet- 
ings and client entertainment. Designed for 
flexibility, it can accommodate as many as 
50, or be warmly hospitable to a group of 
four. The present owner lands his amphibian 
on the lake and taxis up a steel ramp to 
within yards of the lodge entrance. 


On Blue Mountain Lake, in Hamilton 
County, New York, Camp Minnowbrook is 
the ultimate in a mountain lodge. The 180’ 
main lodge, completed in 1950, has a living 
room of king-size proportions finished in 
polished redwood. The dining room can seat 
as many as 60. Every imaginable gear from 
speedboats to silver service is included. Ask 
your local broker — or Previews — for illus- 
trated brochure DR-43712. 


To buy or sell anywhere, consult 


PREVIEWS nc. 


The National Real Estate Clearing House 
49 E. 53rap St., New York 22 * PLaza 8-2630 
1518 Watnut Puita. 2 * PENNy. 5-1400 
20 Kirtsy Str., Boston 9 7-4995 


PALM BEACH, CHICAGO, LOS ANCELES, SAN FRANCISCO 


employees and Type of business. 


DO YOU WANT 


to Improve Employee Relations? 


—reduce waste ? 
—cut production time? 
—minimize accidents? 


—inerease profits 7 


The MORTON 
SUGGESTION SYSTEM 


Will help you achieve 
these and many other de- 
sirable results. It 
this by a time-proved 
method that immediately 
wins the enthusiastic sup 
portot employees and pro- 
How of valuable suggestions 


does 


duces a steady 


For 25 years companies and institutions in 
many fields have been increasing employee 
loyalty and saving valuable Time and Materi 
als with the Morton Suggestion System. It ha- 
everything essential to successful operation 

cabinets, posters, counseling service, ete 
With-out obligation, write today for full de 
tails! Vlease state number of 


THE 


MORTON 


SUGGESTION SYSTEM fe 


Why 


312 West Burlington Avenue 
LA GRANGE, ILLINOIS 
Telephone: La Grange 
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We must give encouragement wher- | 
ever business men are striving to pre- 
For this troubled | 


serve or restore it. 
world can survive in happiness, peace, | 
and security only as responsible com- | 
petitive enterprise survives and flour 


ishes. 


The Bright Future 


Further economic development. by 
American business will produce a situa- 
tion where we will be working with 
the citizens ot other countries in ex- | 
panding production and the living | 
standards of people. These people will | 
be learning new skills. There wall be 
many open partnership agreements be- 
tween our business men and those of 


other countries. There will be a help- 
tul exchange of practical ideas between 
our workers, our farmers, our scien- | 
tists, and our educators and those of 
other nations. 

We would be right in risking much 


on the faith that economic improve- | 


ment and development, widely shared 
and achieved by co-operative effort, 


will make it more likely that the tree ° 
nations will stand together. The ulti Ls] ness nee 


mate result would be that at some day 


in the future—the sooner the better for 
mankind—the Soviets will realize the 
futility of their efforts in undermin 
I you need substantially more cash last year manufacturers and whole- 


salers used over HALF A BILLION 
DOLLARS. 


ing the free nations and suspend their su 
W because of higher and accelerated 


tax payments, slowing down in col- 

‘ctions if you can use more 

jections Funds Available in 3 to 5 Days 

working capital for expanding pay- 
Commercial Crepir’s) method ts 


rolls, to install co t-cutting equipment ; ey 
Simple . . no interference with 


ownership, management, profits. Our 


struggle for world domination. 
must be ready to work in this direction. 
We must rise above the problems otf 


the day. We must plan as business | or for other sound reasons... . 


salesmen, | CommerciaAL Crepir offers you a 
solution method is Flexthle .. . equally 
whether Vou need thousand 
Continuing Arrangement millions. Our method is fast... ne 
CommMerciaL Crepit’s) method ts matter where you are located in th 
Contin You can plan ahead nited State fund hould be Ay atl 


with confidence that funds will be able for use within 3 to > days after 


needed, that if first contact. 
end additional facts. Deter 


available as long as 
volume increases, more funds wall be Let u 


ailable automatically. Cost is mine 


Reasonable . . Vou Cat) or 


de rease amount of ul ed ac- 


cording to Your needs, Never pas for 


more money than you actually need 


yoursell whether ComMMeER 
Creprir’s method can contribut 
to your progre and profit. Wire o1 
write nearest COMMERCIAL CREDII 


Subsidiary below. Just say, “Saw your 


and use. Charge is a tax deductible message in Dun’s Renew. Send me 
expense. Our method is Popular... complete facts. 


Capital and Surplus Over $125,000,000 = 
COMMERCIAL CreDiIT COMPANY 


BALTIMORE 2, MARYLAND 


COMMERCIAL FINANCING SUBSIDIARIES: Baltimore | New York 
Chicago 6 @ Los Angeles 14 ® San Francisco 6 . and other financing - 
“Try the drawer you keep your lunchin. The last 
offices in principal cities of the United States and Canada. 
time you showed it to me it smelled of mustard. | ihe 
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| COST CUTTERS 
COMPLETE POSTING UNIT (ond 


° cial services and the picture become 
speeds paper handling! 


less and less attractive profitwise. Mod- 
saves space! ern materials handling in the plant, 
warehouse, and yard is the one bright 
Save 5 to 15 minutes every light on the horizon. It can do much 
hour during machine posting to ferret out those hidden costs that 


exist in every business, to a point 


Installations prove it! Le- 
Febure Tray-Binders, Post- 
ing Stands and Bookkeep- 


where cost reduction becomes a wel- 
come reality. 


ing Machine desk provide Frequently we hear and read that 

52 Steck an orderly arrangement — handling adds nothing to a product 

more room at less cost. except cost. It is also widely accepted 


Everything at hand... un- 


that 22 per cent of production costs are 
interrupted work. Space > | 


Ing materials ; one 
TRAY-BINDER our trained representatives unfortunate part of this statement is 


help YOU— that most of this 33 per cent does add 
mies ood reagent little to the value of the product. How- 
sheet size af no extra WRITE FOR Crver. do not accept all ol this at its 


charge! FURTHER INFORMATION face value 


CORPORATION As W. B. McClelland once put it, ae 

“Value of product is classified by thie 

IOWA economist as time utility, place utility, 

€®) »- oy s Most Complete Line of Posting Trays, Tray-Binders and Stands ae 


form utility, and ownership utility. 


(* be Handling adds time and place utility 


form utility. On this basis alone, han 
dling should command the share of top on 
management's attention which its con 


tribution and cost deserve.” 
e 7 sults of a recent survey that disclosed 
Your Engineering Needs that 22 per cent of all disabilities 0 


curring to workers resulted from poo 


Another interesting side-light, that 
entitles materials handling to more in 


tense and immediate consideration on 


the part of top management is the re 


| | 
. materials handling—old fashioned, in 
C ONSIDER the Harte System—a system 5 


designed as a solution to the problem that 
an ever-increasing rate Of expansion, 
coupled with a shortage of highly trained 
men, is placing upon every organization. 
Harte engineering can absorb that extra 
load now being placed on your engineer- 
ing department, 

Ihe Harte System of complete engti- 
necring gives you an experienced, bal- 


adequate methods. This is a greate 
percentage of fatalities, hernias, crushed 
hands, broken limbs, and general disa 
bilities than can be traced to any othe: 
source. This certainly adds to the cos! 
of any product without adding any 
value—and management pays the bill. 


The above survey conducted by Mod 


anced staff of engineering specialists | ern Matertals Handling showed that 
capable of carrying your project from feday for you 

copy of our new book- COMPAahies that have mechanized thei 

planning to profit, anywhere and now. Baste Sys. | | 
ments, the Harte System can be applied. in your plans for reduction in the total number of acci 

progress. dents by more than 28 per cent. Ob 


viously, the mechanization of the ma 

ENGINEERS 
0 | | —- terials handling operations is one o! 

a CONSTRUCTION MANAGERS | 
the most important keys to accident 
284 Techwood Drive, N.W., Atlanta © New York © Houston *® Mexico, D. F. reduction. 

There are some heads of a business 
who feel that, through the ownership 
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of a conveyor, fork truck, spiral chute, 
or overhead crane, their materials han 


dling problems are well under control. 


Their answers to these vital questions 


would be: 


Question: Do you have a plant super- 


intendent ? 


Answer: Yes! 


Question: Do you have a purchasing 


agent! 


Answer: Yes sir! 


Question: Deo you have a sales man 


ager? 


Answer: Yes! 


Question: Do you have a treasurer? 


Answer: Yes! 


Question: Do you have a materials 


handling engineer ? 
Answer: No! 


Qualifications 


You have someone to run your plant, 


someone to buy your raw materials, 


someone to manage your sales, and 


someone to handle your finance, but SN 
ho one to explore the many cost saving S 
methods still available to you. So that : rs 
you may know the vast areas such an NS 
executive can explore for your com S 


pany, we tabulate briefly his qualifica 


tions as set forth some time ago by T. L. 


Carter, Materials Handling Engineer 


of the American Cyanamid Company : 


1. He should be an engineer with 


broad experience. 


A healthful, invigorating climate; a population well over 400,000; 


an adequate supply of labor; power in abundance; trade terri- 
tories that include some ten states—here indeed is a city in which 
plant operators may find it advantageous to locate. 


Recognized as the Industrial Capital of a vast area, the city now 
has some two dozen major industries and an impressive number 
of wholesalers. The supply of coal for low cost fuel is almost 
inexhaustible, good water is plentiful, near by are rich mineral 
resources. 


There's this to add: Culturally and educationally the city ranks 
high; recreationally it is a national favorite; transportationally 


ANDERSON PHOTOGRAPH FROM DLVANELY 


it is served by seven railroads. A leader among them oe on 
is the UNION PACIFIC, which provides a freight oll doe 


2. He should know all about the dif and passenger service you will like. 


ferent types and makes of materials Question: Why not write for detailed information 


handling equipment available. about available industrial sites? Union Pacific has a 


2. He should know production. number of tracts that have just about everything in- 


dustry needs. Address Industrial Development Dept., 


4. He should know packaging. Bs 
Room 224, Union Pacific Railroad, Omaha 2, Neb. an 


5. He should know warehousing 
one of the most neglected functions of 
manufacturing. 

6. He should know traffic. 
>. He has to recognize safety. 


/ 


<. Time and motion study should be 
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an investment seeurny 


Last year American 
Credit Insurance 
protected sales ol 
over 5 billion dollars 


lf your accounts receivable 

were not included, ask yourself, 
“Can | afford to take the chance 
that bad debt losses will wipe 
out badly needed working 
capital . . . and its earning 
power... forever?” 


SEND FOR NEW BOOK. In these times of tightening work- 
ing capital, shrinking profit margins, more past-dues, it’s 
important to back PROMISES to pay witha GUARANTEE 
receivables will be paid. For a copy of “Credit Insurance 
and dour Company phone our office im your or 
write American Credit Indemnity Company of New York, 


Dept. OU. birst National Bank Building, Baltumore 2, Mad. 


protect vour capital 


invest ino security 


Credit Insurance 


fuarantees payment of 


accounts receivable 


the same as a second nature to him. 

g. Labor relations should be included 
in his makeup. 

He must be aggressive without an 
tavgonizing, must be able to lead and 
not drive, to sell—not force. He must 
be open minded and unprejyudiced. Mr. 
Carter indeed, has set up a fine bill ot 


qualities and one difficult to Improve. 


The Task Plan 


Next you may want to know what 
this Materials Handling Engineer can 
and will do for you. Following the 
blueprint set up four years ago by th 
Research Institute of America, he will: 

1. Begin a study of the company first 
through blueprints of plant buildings. 

2. Then he will blueprint the plant 
layout showing sequences of operations. 

3. Then he will study material tlow 

working up flow charts of products. 

4. Then costs must be studied. 

5: Inethciencies must be spotted and 
re medies determined. 

6. Equipment must be selected to ct 
lect the necessary savings. 

7. New trends throughout industry 
must be carefully watched and studied, 

The Materials Handling Engineer 
should have jurisdiction over all activi 
ties pertaining to the moving and stor 
ing of goods, except where the goods 
are moved as part of the production 
process, such as the assembly line. Such 
an expert is going to be hard to tind 
and his is an executive classification. 
He cannot be had tor “peanuts,” nor 
Is it a job for someone vou just don't 
know what else to do with. 

His cost, almost regardless ot his 
salary should be less than 3 per cent ot 
savings he can produce annually. This 
man will have much to learn after he 
gets on the ob, so be patient. This ma 
terials handling field is still pretty much 
a virgin field as is evidenced by the tact 
that there still are no worthwhile text 
books covering the subject. Some um 
versities have recognized that it is a 
specialized field of industrial engineer: 
ing and are treating it as such. 

That it is still a virgin field is pes 
haps best emphasized by the fact that 
ina survey of 120 industrial plants em 
ploying an average of 1,500 people each, 
Industry & Power discovered that only 


27 Per cent of the surveved companies 
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Classified Telephone Directory under “Dictating Machines.” 
Canada: Northern Electric Co., Lid. Abroad: Westrex Corp. 
(Western Electric Co. export affiliate) in 35 countries. 


~established 1891 —originators of the lelephone Pay Station 


Get the inside story 


before you buy any dictation system 


When you bought your last car you looked “under the hood.” 
And we urge you to do just that, before buying a dictation 
system. It tells you why Avupocrari’s uncluttered, fune- 
tional interior gives better performance. And why versatile 
AUDOGRAPH increases office output up to 3500). 

This superb engineering explains why Avpocraru is low- 
est in cost of operation and in maintenance cost—as well as 
lowest in purchase price. You can flip up AupoGRAPH’Ss cover 
in a moment... look things over. That clean, streamlined 


assembly means easier, less expensive service, Service report 
records prove it! 

With Atpocrari, you Il soundwrite sales reports, memos, 
conterences, at your convenience. You Il double capacity for 
business action, 

And Atpocrari’s features make it a pleasure to operate. 
Dise holds a full hour's dictation. Single-lever control means 
no difheult adjustments. Many other exclusives, too. For the 
full story send the Coupon today. 


AUDOGRAPH sales and service in 180 U.S. cities. See your 


lhe Gray Manufacturing Company, 
Hartford 1, Connecticut 

send me Booklet X 

‘Manpower starts with YOU!” 


Audograph is made by The Gray Manufacturing Company 


TRADE MARK  AUDOGRAPH™ REG. U. PAT OFF 


STREET ciTy 
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With smooth of/-hbydraulic action 
plus constant power control, Mul- 
lipress cuts die costs on fast, 
accurate blanking and forming. 


Multipress pressures are 
quickly adjustable to the exact 
force needed to shear or shape 
the metal. Dies get minimum 
wear... regrinding is kept under 
closer control . more grinds 
are obtained from each die. 


Users’ reports prove these Mul- 
tipress advantages, and man) 
others. Let us send you proof. 
Write today for complete infor- 
mation! 


The DENISON Engineering Co. 


1211 Dublin Road, Columbus 16, Ohio 
Makers of Hydraulic Pumps, Motc>s, 


Controls, and the famous versatile 


MULTIPRESS 


It is so 
new that the Harvard School of Busi- 
ness was prompted to remark in a 


kept records of handling costs. 


study, “Materials handling is so vital 
a part of industry that almost every 
organization should have a man or de- 
partment responsible for seeing that the 
best methods are being used at all times. 
Top management should see that every- 


one in the organization becomes ma 
tcrials conscious.” 

This should clearly indicate that no 
top executive can shrug his shoulders 
and feel secure in the belief that his or- 
ganization has its materials handling 
That 


Even when you 


problems well under control. 
condition never exists. 
have a Materials Handling Department 
ably led, you never attain perfection in 
thisendeavor. New methods and equip- 
ment keep the pace at a rapid and fre- 
quently changing tempo. 


Cost Reductions 


What has happened favorably in 
some companies can be duplicated in 
others by seriously exploring this one 
A large electrical 
manufacturer made a study of handling 


remaining trontier. 


costs and learned that there was a 9 
to 20 ratio of materials handling to 
production costs—-about 30 per cent. 
Knowing what the handling costs were, 
he was in a position to do something 
about it. | 

A steel company moved 834 bundles 


of lath with five men in eight hours 


or 40 man-hours. By mechanizing this 
operation two men work three hours 
each—six man-hours—and handle, not 
824 bundles, but 1,300 bundles, a go 
per cent reduction in cost. 
Mechanizing a warehouse and piling 


voods ceiling high (18 feet) enabled 


be gone all afternoon—don't bother wait- 
ing up for me.’ 
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Private Placement 
Term Loan: 


Under present corporate 
tax rates a term loan 
offers advantageous 
financing at low net cost. 
We analyze your needs and, 


as your agent, negotiate the 


desired financing on your 


behalf. If your net worth 
exceeds $500,000, phone or 


write us for an interview. 


WT. & Go. 


Private Placement Loans Negotiated 
Mergers ¢ Sale-Leasebacks 


Financial 6-5265 
231 So. LaSalle St. « Chicago 4, Ill. 


AUTO-TRUCK-FIRE 


Assets Over Surplus Over 
$81,600,000 $25,190,000 


FARMERS INSURANCE GROUP 
LOS ANGELES, CALIF. 


4] 620 Manufacturers 


DUN’S REVIEW REACHES 


PRESIDENTS AND 
EXECUTIVES OF 
MANUFACTURERS. 


THE 
TOP 
41.620 


IF YOU SELL ideas, products, serv- 
ices you'll be fascinated with the 


AMAZING STORY 


told interestingly, briefly, 
in full color in this 


Tells how America’s top indus- 
tries, Organizations, political par- 
insurance companies, business 
associations, religious groups, U.S. Gov'e agen- 
cies use cartoon books in color-comic technique 
to tell and sell. Write on firm stationery. 
Wm. C. Popper & Co., 148 Lafayette $t., 
New York 13, N. Y. Dept. 6. 
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one company to store in 8,500 square 
feet what previously required 15,000 
square feet. 

A stove company handling loads of 
sheet steel from the shears to press 
rooms reduced their costs from 35 cents 


to 4 cents per load. 
Modern Methods 


These savings are duplicated in one 
And 
yet, unless these companies have a Ma- 
terials Handling Engineer or Depart- 
ment on the job full time, they are 
not maximizing their cost saving op- 


plant or warehouse alter another. 


portunities, 

It isnot necessary to have a new plant 
to enjoy these savings. Materials han- 
dling equipment can be installed in 
old buildings as well. True, floor loads 
may be restricted so that maximum 
loads with their resultant savings are 
not possible, but savings will be pos- 
sible to a greater degree than before. 
That is the important factor. 

Much has been said about this sub- 
ject without any mention of any speci- 
fic type of equipment. So much so, that 
one may be wondering just what this 
wonderful equipment is. Well, you 
have probably seen it hundreds of times 
without giving it as much thought as 
it rightfully deserves. 

The equipment we have been ex- 
pounding starts with the lowly caster, 
generally hidden under a floor truck or 
dolly. It goes on through hand lift- 
trucks, hand electric trucks, gas and elec- 
tric fork trucks, conveyors, spiral and 
straight chutes, cranes, hoists, mono- 
rail, grab buckets, tractors and trailers, 
throughout the entire gamut of modern 
materials handling equipment. 

It has to include every conceivable 


type because no materials handling sys- | 


tem can attain its highest peak of efh- 
ciency when built around just one type 
or one piece of equipment. It requires 
the integration of several types and 
sizes. For example, a fork truck will 
bring in the raw materials from stor- 
age. An incline conveyor takes the 
parts to machines on the same floor, or 
floors above. Hoists lift raw castings in 
and out of production machines. Over- 
head conveyors carry the parts to sub- 
assembly. Roller conveyors handle the 
product to spray booths. Fork trucks 
or platform trucks carry the finished 
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P-A-X telephones 


can save you those precious seconds! 


A “hot” prospect may cool very quickly 
while you scurry around in search of in- 
formation he needs! How much better to 
get all the necessary data, from anywhere 
in your organization, through your own 
P-A-X Business Telephone System! 

P-A-X telephones—entirely separate 
from the city telephone system—are al- 
ways ready to connect you, instantly, to 
anyone in your organization. There 1s 
no waiting for an operator, no conflict 
with your city telephones. You can secure 
any information your customer needs 
while he is on the line—with no need 
for call-backs. 

P-A-X low-cost, inside telephone serv- 
ice is saving sales for hundreds of busi- 
nesses! To get the facts, write: 
AUTOMATIC ELECTRIC SALES CORPORATION 
1033 W. Van Buren St., Chicago 7, Illinois 


Offices in principal cities. Export Distributor: 
INTERNATIONAL AUTOMATIC ELECTRIC CORPORATION 


systems 


AUTOMATIC 


TELEPHONE 


PAX provides fa {, @€a Yy interior com- 


al by automat fe Ofie, 


PAX is owned by the 
but does not connect with, 
phone facilities. 


user. It supple if 
out he le- 


PAX keeps outside telephones free for in- 
and outgoing all ‘ 
ice to customers. 


PAX reduces rental cost on outside fele- 
phone fac ities, 


PAX gives you control of your ofganiza- 
tion—coordinates all departments. 


PAX cuts costs by saving time, 
preventing errors, 


steps and 


ivy 
TELEPHONE 


| 
| 
| 
| 
| 
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Please send your new Bulletin No. 1735 to: 
Name 

Firm 

Address 

City State 
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STEEL & CONVEYORS, INC. 


ee feta 17357 Healy ¢ Detroit 12, Mich. 


Clear your 
floor area 


with an Allied Scrap Baler 
Simple, imexpensive, electrically 
operated. Forms densely packed bundles 
19” x 19”, about 400 Ibs. Wound up in 
a few minutes. Needs only one man, 


Sell Bundles of Steel 


» saves time, clears floor areas. A 
profitable means for quick salvaging 
right at shearing operations. Produces 
compact, saleable bundles ready for ship- 


ment. 


pee Designed « Fabricated « Erected 


product to shipping or warehouse area. 

Production ts “material on the move” 
and necessitates these obvious require- 
ments, if it is to be accomplished eco- 
nomically: 

1. Direct routes, as short as possible, 
to and from raw stores and processing 
areas. Fast, efiicient moving and stor- 
age is vital. 

2. Ample aisle space and plenty of 
room around machines to spot parts 
within easy reach of operators. Free 
access around machines for fast delivery 
and pickup. 

3. Good receiving facilities with 
ample space for inspection and dis- 
tribution. 

4. Machines and departments so lo- 
cated as to provide a continuous flow 
of production with a minimum of back- 
tracking. 

5. Plenty of storage area for materials 
in process between operations. 

6. Stock rooms able to disperse and 
receive, as Well as store materials. These 
stock rooms must be properly located 
in relation to production peaks, bottle- 
necks and so on. 


Cost Accounts 


Flow charts of present production 
methods will be of material aid in de- 
termining unnecessary back-tracking. 
Just follow the major product from its 
raw state through the various produc- 
tion operations and with a red or yel- 
low pencil trace its route through the 
plant—right to the shipping platform. 
You may be amazed at the many twists 
and turns the route takes—cost consum- 
inv, unnecessary twists and turns. 

There appears to be an urgent need 
lor a new account in cost accounting 
so that top management can get an idea 
of the Importance ot handling COSTS LO 
them. Product costs, in addition to be- 
ing broken down into their normal 
components of material, labor, and 
overhead, might well have a “handling 
cost” set up as a separate part of the 
cost of the piece, and finally, the fin- 
ished product. 

In this way, and only this way, will 
management be constantly reminded of 
the excessive cost of antiquated han- 
dling methods. Then they will not sit 
by idly and permit this unnecessary 
handling and rehandling, loading and 
unloading to eat into their profits. The 
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TIGATE 


ST. LOUIS 


ves 


EVANSVILLE 


THERN 
INOTS 


IMMEDIATELY AVAILABLE 
INDUSTRIAL SITES— 


PADUCAH 
CAIRO 


N 
SOU 
ILL 


Many nationally-known com- 
panies are already enjoying these 
advantages :— 


LOCATION - MARKETS - MATERIALS 


Heart of Mississippi Valley—Center of 
U. S. Population—A “Labor Surplus’ Area 
—Tremendous Reserves of Electricity, 
Coal, Gas, and Oil—Excellent Rail, 
River, and Highway Transportation—Fa- 
vorable Climate and Living Conditions— 
Community Assistance and Distinct Tax 
Advantages .... 


WRITE OR PHONE NOW FOR DE- 
TAILED INFORMATION AND DESCRIP- 
TIONS OF AVAILABLE BUILDINCS— 
CONFIDENTIALLY AND AT NO 
OBLIGATION OF COURSE. 


SOUTHERN ILLINOIS, INC. 


CARTERVILLE, ILL. PHONE 5921 


CUT AUTO FLEET 
COSTS ue 


38% 


Based on reports by 
General Auto clients 


COMPARE YOUR COSTS 
WITH GENERAL AUTO 


NCLUDES 
MILE 


Low as 
MONTHLY 
RENTAL PLANS «: $5 5 


Fleets of 10 to 1,000 Brand New Chevrolets, 
Fords, Plymouths for Immediate Delivery 
ENTIRE COST TAX DEDUCTIBLE 
All plans include license plates, replacement in 
case of fire, theft, or serious damage. New cars 
every 12 months. Serving many of America’s 

largest corporations. 


Highest Prices Paid for Your Present Fleet 
WRITE FOR BOOKLET 
“HOW TO REDUCE THE COST OF AUTOMOTIVE TRANSPORTATION” 


RENTAL CO. 
Coast-to-Coast 


HAROLD B. ROBINSON © Livingston 8-5000 
6610 N. BROAD STREET, PHILADELPHIA 26, PA. 


PER 
CAR 


GENERAL AUTO 
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important thing here is that manage 


ment must direct accounting to set up 


this Hew account, othe: Wise never 


lone. for such a move will never be 


be 


initiated by an accountant. 


Continuing Benefits 


Your materials handling is not a on 


hour, one day, one week, or one year 


study, Nor Call it be completely solved 


through the visit of a materials han- 


dling equipment salesman. Instead, 11 


requires careful study and analysis on 


the part of a capable macdividtual whose 


qualifications we previously listed 


plus, of course, materials handling 


equipment salesmen. These salesmen 


get around—they go through literally 


hundreds of different plants vearly and 


as a result pick up) plenty ot materials 


handling “know-how.” Naturally, an 


adequate budget is an important part 


of this program. 


... but your insurance agent 


can save you from the consequences! 


Materials handling is the one avenue 


Now that vacation time is here. it’s 
especially important for you to have 
dependable protection against loss 


open to virtually everyone for increased 


profits. becoming interested in it 


as concerns your Company, Interest will due to thelt-——protection that can 
be stimulated all along the line and | follou you anywhere in the Western 
this will make available hidden protits | Hemisphere! You can be protected 


against loss through theft including 
robbery, both at home or away by 
our Residence and Outside Theft 


which are sorely needed to-day. The 


objective in becoming interested im this 


field as that it will do the following for Policy. It covers you, and all 

almost any company: members of your family living with 
t. Improve quality control, you, against year ‘round loss. 
2. Lower unit costs of MOovibig and (set this low cost policy “that voes 

handling materials. places "—today! 
». Increase the productivity of cach For the best in protection 


4. Provide more rapid turnover ot call your Amertean Surety Agent. 
5. Improve production control, 


6. Improve utilization of the cubx 
area ofl the plant ana warehouse IT] 
creasing storage space and using “ait 


rights.” 
7° Improve working conditions COMPANY 


making jobs easier and more pleasant. 100 Broadway, New York 5, N. Y 
Now is the time to begin, FIDELITY - SURETY - CASUALTY - INLAND MARINE - ACCOUNTANTS LIABILITY 
rHE END AVIATION INSURANCE THROUGH UNITED STATES AVIATION UNDERWRITERS. INC. 
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Comprrehenstve Ylortble (Continued from page ty) 
C O M M E R C | A [ bE | N A N Cc i N G sense, When they went to a store to buy 


they showed a strange but consistent 


Ready cash for manufacturing and marketing enterprises is available discrimination. 


through Associates’ flexible plans to provide secured short and medium- Business was faced with a few colors 
term loans, including participation with banks. that sold well and paid a good profit, 
but also with a lot of other colors that 
didn’t sell and which, indeed, cancelled 


SECURED nearest Sections _ the profits of the good ones. If color 


TYPES OF Open Accounts Receivable 


ADVANCES was a stimulus to sales, it also Intro- 

duced certain qualities of risk and 

Associates’ comprehensive commercial financing services are backed speculation. It might be economi ally 

by more than 30 years of successful experience, and by our position as sound where it succeeded, but it Wi i 
one of America’s largest independent finance companies. Your request extravagant where it didn’t succeed. 


ill receive | “diate i courteous attention. Inquire of any of more 
than 100 branch ofhices, or directly to: : 

y ative effort in the field of color needs 


ASSOCIATES INVESTMENT ASSOCIATES DISCOUNT checking and verification. What is 

COMPANY CORPORATION very new business management is 
Commercial Division Commercial Division research. The dav he 

Chicago, Hlinels hired stylists, admitted ignorance of 


color on their own part, and crossed 


A S ~ O C I AT E S their fingers to hope for the best are 
now over. Through research the prob 


South Bend, Indiana lem of color choice doesn't have to be 


left to guesswork or intuition. It can 


Cafidlal and Surfrlua we Excess of $64,000,000 be made a function of management and 


employed in styling, just as enginee 


ing method is applied to production. 
e Color research, properly organized, 


becomes a form of insurance and mar- 


ket accounting. A department to mea 


sure consumer wants 1s set up at the 
executive level and its findings are 
always available for executive study. 
With such reins in hand, management 
can to a surprisingly large degree con 


trol its “team” of stylists and creative 


ous business ventures are directed into 


: personnel, and make sure that its vari- 


resultful channels. 


In America, volume and efficiency 
have always marked business progress. 


Here executives and engineers of an im 
portant auto maker meet to examine new 
car models. ‘The almost perfect lighting 
provided by a Wakefield Ceiling makes it 
possible to see every line and shape and 
color exactly as itis. Light is diffused evenly 
through a Plexiglas “ceiling”, without glare 
or shadow, to all parts of the room, 


Volume is needed to reduce production 


costs and prices. Efficiency is needed to 


curtail waste. Profits are assured not 


_ so much by widening the ratio of cost 
to retail price, but by selling quickly 
_ everything that is manufactured. 

Where color is a feature in merchan- 
| dising, the consumer’s wants must have 
a high frequency of action to match 


This Wakefield Ceiling, incorporating 
sound-absorbing battles, spotlights and 
sprinkler heads, was built as a complete 
“package”? at the Wakefield plant, to 
architects’ specifications, and installed in 


its entirety by an electrical contractor. Y | , 1: 
The F. W. Wakefield Brass Co. the speed of productive machinery and 

too may have a vital secing-hearing prob- @ Yearwood Park, Vermilion, Ohio ; ‘ . ‘i 
lem. Send coupon tor illustrated booklet. . Please send me your illustrated motorized delivery trucks. If active de. 
booklet tl Wakefield Ceil 
‘pepaiceatemiinentin mand exists at the buying end, every- 
Architects: SMITH, HINCHMAN AND GRYLLS, INC. NAME. hi ftly B le 
Licensed Installer: CENTRAL ELECTRIC MOTOR AND thing moves swiftly. But let the colors 
CONSTRUCTION COMPANY be wrong and the delivery trucks are 

| Licensed Agent: GRAYBAR ELECTRIC COMPANY ) y 

City and Zone... halted, the warehouses fill up, and 


Ri view 


ik 
| 
vig 
‘ 
bad re 
x 
wee 
{ 
Vir 
‘= 
ig 
ee 
« 
Fe 
~ 
Dun’ 
iy52 
P ' 


UTTING DOWN PAPER WORK 
HAS THE ANSWER! 


This Amazing New Desk-Top OZAMATIC makes low-cost, high- 


«speed directcopies of almost anything 


typed, written, drawn or printed! 


Here’s How the Ozalid Process Is Saving Labor and 
Money in a Wide Variety of Business Applications! 


Accounting. A major railroad cuts costs over $30,000 per 
year in computing payrolls by using Ozalid copies of 


train dispatchers’ reports to check against trainmen’s time 


record cards. 


Just Feed in Originals! Production Control. A printing press manufacturer saves 
No Retyping ... No Messy Inks... No two full weeks in processing paperwork for each produc- 
Stencils... No Plates... No Darkroom tion run, and has speeded up entire manufacturing opera- 


tion from supplier to customer. 


..- No Negatives! 


Inventory Control. A big drug chain uses the Ovzalid 


process tO maintain an accurate, up-to-date check on 


inventories. 


Purchasing. A manufacturer reports savings of $8,000 a 
year through using Ozalid in procuring supplies. 


Any girl in your office can learn to use the OZ AMATIC in five 
minutes! This streamlined desk-top machine makes positive, 
ready-to-use Ozalid copies up to 16 inches wide—any length you 
wish —at speeds up to 30 feet per minute. Your first copy is ready 
in seconds, or you can have 1,000 letter-size copics an hour at 
a cost of less than 1'2¢ per copy! 

The Ozalid process copies letters, reports, invoices, orders and 
drawings on ordinary translucent materials. Opaque originals 
require a simple intermediate step. Larger machines are avail- 
able for wider copies and greater production capacity. 

Send today for full details, or call the Ozalid distributor 
listed in the classified sections of your phone book. 


Clean, ey 
No Proof-reading . . . No Poor Carbons 


... No Smudge or Distortion ... No 

Drying . .. No Waiting! 
Depe. D-24 
Johnson ¢ & Filey ¢ 


( 
tion send 


Your OZA MA Comp 


Company 


oe 


— 
Johnson City, N. Y. A Division of General Aniline & Film Corp. "From Research to Reality. — == an 


Ozalid in Canada— Hughes Owens Co., Ltd., Montreal. 
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the factory machinery stops running. 


W hile this simple picture is easy 
enough to draw, the attainment of an 
ideal production and market balance 


ane In \ ( SI If 1) | May require a very vigorous manage- 
| ment setup, 


For example, when colors fail at the 


. foundation O the _ retail end, management may give in to 
the temptation to add still more—just 


j 


as an insolvent circus may seek more 
aud more spectacular performers to cap- 
ture public attention. However, this is 


S¢ ldom likely to work. 


If past history means anything, many 


large companies with extensive color 
| : HETHER BY LAW, as in many _ ranges have made lesser profits than 
| | other companies of equal or smaller 
Hi) States, or Dy sound management size Which had tewer, but better colors. 


[_—O—Ss . thinking, as in all states, high | Merely to make a lot of merchandise 
| is of no great consequence. If demand 
gerade bonds are recognized as a basic investment | 

falls off, it is obviously futile to pile the 
for pension, insurance, educational and trust funds. color inventory still higher. Yet this 


has been done all too frequently. 
€ This recognition is based on the advantages | 


bonds offer in preserving the soundness of the Glamour vs. Realism 


fund obligation, advantages that include a high It seems to work in this fashion: busi- 
Po: ness knows the appeal of color to the 
degree of safety, dependable yield and definite ix to glodiy ies 
return of principal ata fixed maturity date. products with color. Only some of these 
colors sell. Vhe few that don’t sell are 
€ Halsey, Stuart & Co. Inc., specializing in 
bonds for half a century, 1S singularly equipped market activity new colors are offered. 


. | tion schedules are to be main- 
to meet the investment requirements of pension If production schedules are to be main 
tained, and if one or two labor shifts 


fund investors. Send without obligation for our are to be kept fully employed, more 
latest offering list colors may seem necessary if retail de- 


mand falls off. Hence, the noticeable 
paradox of Pay colors in poor times, 
and few colors in prosperous times. 


HALS cy, STUART & CO. Inc. If a situation like this has prevailed 


123 SOUTH LA SALLE STREET, CHICAGO 90 « 35 WALL STREET, NEW YORK 5 in the past, modern scientific control of 
AND OTHER PRINCIPAL CITIES color through research Call make it an 


akndites DUNS REVIEW REACHES THE PRESIDENTS AND TOP EXECUTIVES OF 41,620 MANUFACTURERS. 

BANQUET 
TABLES 

Neg Discounts to 

Churches, 

Schools, Hotels, 
Clubs Societies and 
all Organizations 
WRITE FOR 

ELLWOOD CITY . PENNSYLVANIA Menutoctwred By “Another thing—the elections—let’s avoid ex- 


SAN CARLOS . . CALIFORNIA 
PORT HOPE . ONTARIO, CANADA 


pressing any political opinions . .. no matter 
Th a proc COMPANY which way we feel about those lousy. crooked. 


_40 CHURCH 1 STREET COLFAX, OWA incompetent bums.” 
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EVERYWHERE BUILDING OWNERS AND MANAGERS are depending on Wes- 
tinghouse Vertical Transportation. a. Dun & Bradstreet Bidg.. C. 
Aluminum Company of America, Pittsburgh. c. Bank of America BRidg., 
San Diego. v. Dollar Savings Bank, Bronx, N.Y. #&. John Hancock Mutual 
Life Insurance Co., Boston. 


MAKE THIS ANALYSIS... 


before planning Vertical. 


PASSENGER ELEVATORS «+ ELECTRIC STAIRWAYS FREIGHT ELEVATORS *© MAINTENANCE & SERVICE 


There’s more than one way to “skin a cat.’’ But, 
there’s only one right approach when planning 
vertical transportation. And that way is to ana- 
lyze before you decide. 

But in making an analysis of vertical trans- 
portation, make sure you compare the products 
of several manufacturers. For only after making 
comparisons can you know which system will 
give maximum protection to your investment. 

Through the years, Westinghouse engineer- 
ing developments have stimulated the vertical 


transportation industry to strive for ever-higher 
standards of quality and efficiency. In every 
phase of vertical transportation—equipment, 
maintenance, and service—Westinghouse has 
been the vanguard for progress. So, if you’re in 
any way responsible for planning vertical trans- 
portation —see Westinghouse before you decide! 

For helpful information write Westinghouse 
Electric Corporation, Elevator Division, De- 
partment Jersey City, N. 


you CAN BE SURE...1F ITS \ Vestin house 
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GRIEVE-HENDRY 


PORTABLE ELECTRIC 


for 
models 
Need! 


Model CR.-1 | 
10 cv. ft. capacity — 30” $7950 


wide x 25” deep x 24” 
high. Removable shelves f.o.b. 
and drip pan... Chicago 


Portable. Adjustable temperature con- 
trol to 225°F. Fan driven forced air 
circulation. Uniform temperature 
throughout. Plugs into any 110V wall 
outlet—no special wiring required. Can 
be used in a group or bank. 


Other standard models with tempera- 
fure ranges to 1000°F. available. Write 
for literature. 


GRIEVE-HENDRY CO., INC. 


1636 W. HADDON ST., 
CHICAGO 22, ILL. 


LOW COST! 


LOOSE LEAF BINDING 


@ Easy to do in your own office 

® Permanent — self-locking 
posts 

® Strong metal hinges, 
Masonite covers 

®@ Binders stack neatly, 

no projections 


STORAGE BINDERS 


STOCK SIZES 
TO FIT THESE SHEETS: 


7x 8'4 made to order to fit any 


size sheet desired. 


WRITE FOR COMPLETE CATALOG AND 
NAME OF YOUR NEAREST DEALER 


BANKERS BOX COMPANY 


Record Retention Specialists Since 1918 
720 S. Dearborn St. © Chicago 5, Ill. 


unnecessary occurrence in the future. 

The one fact that seems to be missed 
is that people by and large are not in- 
terested in a lot of colors. Their limited 
wants move slowly, but through regu- 
lar cycles. The only way to judge them 
and measure them is to be realistic and 
objective, to forego the glamourous ap- 
proach for the sensible and factual one. 

It is no longer in order to let a styling 
department go forth on any venture 
without the needed equipment of re- 
search. Fuchsia umbrellas in the racks 
of a retail store may do little more than 
gather dust. The fact that color (any 
and all) startles the eye must be checked 
against the far more important fact that 
people’s emotional reactions may not 
check with their buying habits. 


Color Engineering 


Even consumer polls of color may be 
none too reliable. If merely asked 
what is liked in an automobile, a man 
or woman may choose a chartreuse 
Cadillac convertible. But in the more 
rational process of buying, the actual 
purchase of a car (even if the person 
had the money) would probably lead 
to other conclusions entirely. 

It therefore becomes the responsi- 
bility of management to know what 


goes on in the matter of color selection 


and to have a required method of con- 
trol over it. 

Such a department will not be staffed 
by graduates from art schools. If there 
are stylists within an organization, they 
will take direction. 

With management in charge, a 
knowledge of human wants in color is 
made the responsibility of a central re- 
search department. The job of this 
agency is to represent and interpret 
the public frame of mind. Styling is 
accomplished through this research 
agency. There is no opportunity for 
the designer either to assume that he 
will create public taste or that he will 
directly tell production what to make. 

Clearance is always through research, 
and research in turn is always under 
the surveillance of management. And 
it research has knowledge of the pub- 
lic it will direct all effort in a proper 
way. 

The eventual and profitable result is 
that when the product goes to market 
it will reflect what the public would 


Dun's Review 62 JuLy 19§2 


CANADA 
CALLING 


The following Canadian firms seek 
direct contacts in the U.S.A. They can: 
® Manufacture your products in Canada 

.. © Exchange manufacturing rights 

.. © Purchase parts to complete pro- 
duction . . . @ Import and distribute 
your goods... @ Act as factory repre- 
sentatives... @ Sell Canadian products 
to U. S. buyers... or... @Render 
professional services. 


NOTE: Inquiries as to rates for listings on this 

page should be addressed to Dun’s Review, 159 

Bay Street, Toronto, Ontario, Canada; or any of- 
fice of Dun & Brapstreet or Canapa, 


Accounting (Chartered Accountants) 


EDWARDS, MORGAN & CO., Toronto, Montreal, 
Winnipeg, Vancouver, Timmins and Calgary. 


Customs House Brokers, Etc. 
BLAIKLOCK BROS., LIMITED, 307 Common St. 
Montreal. Est. 1876. Customs-Brokers & Forwarders. 
SEABOARD BROKERS, Halifax, N. S. Shipping con- 
sultants, forwarders, distributors by Air, Land & Sea. 
THOMPSON-AHERN & CO., 40 Yonge St., Toronto, 
Ont. Customs House Brokers & Forwarders. Est. 1912. 


Food Brokers, Importers, and 
Manufacturers’ Agents 
W. H. ESCOTT CO., LTD., 129 McDermot Ave., Win- 
nipeg, Man. Groceries, hardware, drugs, etc. Cover 
all Canada. 
Legal 
FASKEN, ROBERTSON, AITCHISON, PICKUP & 
CALVIN. Barristers, etc., 36 Toronto St., Toronto 1. 
LACOSTE & LACOSTE, Lawyers, Barristers, etc., 460 
St. Francis Xavier St., Montreal, Que. La. 7277. 
McBRIDE, HICKEY & GREEN, Barristers and So- 
licitors, 6 James St., South, Hamilton, Ont. 


Manufacturers Agents (General) 
MacKELVIES LIMITED, Winnipeg. Seek agencies 
grocery, drug, light hardware, novelty, toy lines. 
Covering Western Canada. 

PRODUCTS BROKERAGE CO., 198 Osborne, Winni- 
peg. Interested in general merchandise lines; ail 
Canada. 


Novelties, Leather Goods, Advertising 
J.C. S. VARCOE, 45 Yonge St., Toronto. Can pro- 
vide Canada-wide distribution, advertising novelties 
of all kinds; gifts, premiums for every occasion. 


41 620 Manufacturers 


DUN’S REVIEW REACHES 
THE PRESIDENTS AND 
TOP EXECUTIVES OF 


41,620 MANUFACTURERS. 
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OVER HALF 
ALL 
P-RATED 
FIRMS USE 
Speed Sweep 


THE BRUSH WITH THE STEEL BACK 


Writefor Styles, SizesandPricesToday! | 
MILWAUKEE DUSTLESS Brush Co. 

530M. 22 STREET, MILWAUKEE 3, WISCONSIN | 


Send complete facts about Speed Sweep. 


| 
| 
Address 


City Zone___ State 


Dun’s REVIEW 


like to see and be willing to accept. For 
this, indeed, has been determined in 
advance. 

There are sufficient case histories to 
indicate that color can be stripped of 
many of its idiosyncracies. As a force 
in modern selling it can be “engi- 
neered” with satisfactory control and 
made to be a tangible rather than a 
vague force in business. 

if any glamour is involved it is that 
beautiful colors are those that sell, and 
ugly colors are those that don't. The 
process from research to styling to pro- 
duction to retail sale moves smoothly 
and with a minimum of uncertainty. 

Color helps the wheels of business 
and life go around more merrily. As 
its powers are better analyzed and di- 
rected, it changes from a thing of 
tormer luxury and estheticism, to that 
which is of universal need. 


CONTROLS 


(Continued from page 21) 


mittee, the financing institution was 
not required to disclose the identity 
of the applicant for any loan nor was 
it required, in this voluntary program, 
to abide by the decision of the Com- 
mittee. The Committees maintained 
records of their actions and regularly 
made reports on them to the National 
Committee showing the types of cases 
considered and the nature of the advice 
given in each case. 

It should be emphasized at this point 
that the Program was in every sense 


of the term a voluntary undertaking | 


on the part of the financing institutions. 
Pursuant to the requirements of the 
Program, as has been noted, a member 
of the Board of Governors of the Fed 
eral Reserve System was designated as 
Chairman of the National Committee, 
and personnel from the various Federal 
Reserve Banks were made members of 
most of the regional committees. 

The Federal Reserve System, how- 
ever, did not impress its views upon the 
national or regional committees as to 
the types of loans that were appropriate 
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+. use your 
photocopy machine 


When records are copied manually, 
copy-checking is usually necessary— 
which adds to the cost . . . but doesn’t 
eliminate the possibility of errors. 


The solution is simple: Let your 
photocopy machine serve all depart- 
ments. Then the need for costly man- 
ual transcription and copy-checking 
is greatly reduced... 
and 100% accuracy is 
always assured. And, 
what’s most 
important, 
you'll be dol- 
lars ahead. 


For the best 
photocopies 
use Kodagraph 
Contact Paper 


It’s made by Kodak for use in all types 
of contact photocopiers ...reproduces 
all documents in dense photographie 
blacks, clean whites . . . with new 
legibility. And it’s easier, more eco- 
nomical to use—no more split-second 
timing or trial-and-error testing. Order 
it...and see for yourself. 


<Xodagraph 
Contac? Paper 


“‘THE BIG NEW PLUS*’ 
IN THE OFFICE COPY FIELD 


EASTMAN KODAK COMPANY 
Industrial Photographic 
Division 

Rochester 4, N. Y. 
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LET BIG JOE DO IT 


Let BIG JOE’S smooth working, 
powerful HYDRAULIC LIFT keep 
your production, shipping and re- 
ceiving...“ON THE MOVE” 


With Big Joe's trim design you avoid moving useless 
dead weight around. Foot pedal operation is far 
simpler and easier. All moving parts are ball or roller 
bearing equipped. Posi- 
tive acting wheel brakes 
afford maximum safety. 
Solid rubber tires (no 
| hollow core). Steel or 
tubber front casters op- 
_ tional. Big Joe models 
with platform lift also 
available. Ask for liter- 
ature showing all mod- 
els... A demonstration 
can be arranged in 
your own plant. 


PROMPT DELIVERY 


Load Capacity 
750 Lbs. 
Lifting 
Height 52” 


Adjustable- 
Fork Lift (as 
illustrated) 

$256.50 F.0.B. Chicago 


(Platform Lift 
$236.50 F.0.8. Chgo) 


MFG. 
co. 


Chicago 6, Illinois 


BIG JO 


184 N. Franklin St. 


sho 


~ 


Rated the finest by Executives, Secre- 
taries and Purchasing Agents... 
PANAMA-BEAVER Typewriter Ribbons 
and Carbons spell Ultimate Economy in 
offices where highest quality standards 
are maintained. 


PANAMA-BEAVER 
(ating 


MANIFOLD SUPPLIES COMPANY 


Coast to Coast Distribution 


188 Third Avenue, Brooklyn 17, N. Y. 


or Inappropriate under the circumstan- 
ces. It undertook no action to oblige 
lending institutions to participate. 

The various committees established 
under the Program, moreover, had no 
authority to control or direct the poli- 
cies of the co-qperating lending institu- 
tions. A lender could disregard the 
Program if he so decided. 


Realistic Rules 


The plan was based on the premise 
that a substantial degree of co-opera- 
tion could be obtained on a voluntary 
basis provided that (1) the lending 
standards which lenders were asked to 
follow would be realistic and appropri- 
ate to the economic environment; (2) 
such standards would be nondiscrim- 
inatory as between borrowers of the 
same general class; and (3) participat- 
ing financial institutions would be fully 
informed as to the desirable lending 
standards, 

Those representatives of the mayor 
groups of finance who were called 
upon by the Board of Governors to 
formulate a program for credit re- 
straint had little difficulty in arriving 
at unanimity as to the purpose of such 
a program. It was to provide a means 
whereby lending institutions could par- 
ticipate directly, on their own initiative 
and inan organized way, to make their 
contribution to the defense effort by 
channelling funds into defense and de- 
fense-supporting production, They 
also could participate in the fight 
against inflation by postponing the 
availability of funds for purposes that, 
despite their credit-worthiness, would 
add needlessly lo inflationary pressures, 

How to translate these commendable 
but broad generalities into terms that 
could be applied daily in a uniform 
manner by the thousands of loan off- 
cers in a wide variety of financial in- 
stitutions through the entire country 
was, however, another matter. In large 
part the problem was complicated by 
the fact that the great bulk of the na- 
tion's product, despite the large in- 
creases in defense expenditures, was ac- 
counted for throughout the Program’s 
existence by the private sector, 

In attempting to ration credits in 
these circumstances the financial world 
was faced with a problem somewhat 
akin to that of rationing, say five mil- 


boi N's O4 funy 


UP}<-HANSEN: 


SAVES TIME! in less than a 


minute, the 
Hansen Tacker can be completely dis- 
assembled, serviced and reassembled 
Hansen Take-up Jaw makes this 
possible. 


STEPS! Holds scores of staples. 
* Reloads in seconds. 
Staples as near as the vest pocket 


from Hansen Vest-Kit. No back- 
tracking! 


A ’ 
MATERIALS! 
driving, due to balanced design and 


easy operation, prevents damage or 
waste. 


80 Staple sizes 


A.L.HANSEN MFG.CO 


5019 RAVENSWOOD AVE. CHICAGO 40 ILLINOIS 


REQUEST 
BOOKLET 


Would You Invest $200,000 . 
without expert advice? 


Then why invest large sums on eleva- 
tors and electric stairways without get- 
ting advice from experts? Our services 
are traffic analyses, elevator plant 
design and specifications and plans for 
operating economies on new and exist- 
ing installations. 


Write for free booklet 
‘‘Elevator Dollars At Work’ 


CHARLES W. LERCH & ASSOCIATES 


Elevator Consulting Engineers 
1172 Board of Trade Bidg. + Chicago 4 


Free! 


TRADEMARK etc. 


PEAMANENTLY FUSED = 


- INTO GLASS’’ ~ 


The RAINBOW ART CO. inc. 
P.O. Box 9088-HUNTINGTON, W.Va. 


OF PY. G-27 


| 
| | |- \ 
- 
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6 3 Pe 


lion cars. When most of automobile | 

production Was going to the military, jo Thin QO 

in the form of tanks, trucks, airplanes, ay aye 

and guns it was relatively easy to ration ‘ i 

the few remaining cars among the doc- ] a oO 

tors, the firemen, the policemen, and al P . Happ PI] ig HT) 


others. But how would one ration 5 


million cars? 
A similar situation obtains in the fi- 
nancial world. In 1951 almost go per 
cent of the Gross National Product 7 
was still represented by civilian goods 
and required a substantial amount of Q 


financing. Had the figure for military 
goods represented 50 per cent of the 
total, the task facing the financial insti 
tutions, ironically enough, would have 
been much simpler, for these expendi- 
tures must be financed regardless of 


their inflationary effects. 


Emergency Credit 


The initial effort to differentiate he 
tween essential and non-essential 


credits was contained in the Statement 
of Principles. The purpose of finan 
cing institutions in extending credit 
during the defense emergency was 
described as that of assisting in finan 
cing the defense program and meeting 
the essential needs of agriculture, com 
merce, and industry—at the same time 
i meant curtailing loans for non-essen 
tial purposes. 


The basic criterion for sound lending 


ina period of inflationary danger was 


summarized as follows: “Does it com 
Banks and business firms interested in the 


duction, processing, and distribution of are invited to call on The Royal Bank of 
The Canada. With more than 700 branches from 


essential goods services?” 
coast to coast, we can offer vital information 


tollowing types of loans were described 
on specific areas...complete banking facili- 


| | ties...and many services outside the realm 
t. Loans tor detense production, di of routine banking. 
rect or indirect, including fuel, ns Over 760 branches in Canada, the West Indies oN 
and transportavion. Central and South America; New York, London and Paris. 


2. Loans tor the production, process 


ing. and orderly distribution of agri NEW YORK AGENCY: 68 William St., N.Y. 5 


culture and other staple products, and 


ot goods and services supplying the 


essential day-to-day needs. 
Loans to augment working capital og OYA i A 


‘ where higher wages and prices of ma- watttes 
terials make such loans nece 4 
| | 
sustain essential production, process A A A 
Ing, or distribution services. | 


4. Loans to securities dealers in the “A Big Bank Serving A Big Country” 


normal conduct of their business, 
ti CONCUC () Cll OF HEAD OFFICE: MONTREAL 
to them or others incidental to the 


Hotation and distribution of securities TOTAL ASSETS EXCEED $2,500,000,000 
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SILENT SALESMEN THAT 
YOU 


EXECUTIVE 


Li n 


@ 


\ 


execut VE Lin€ 
eeoovct 


The Executive 
Desk Pal 


Lustrous 
with two deep 


nut Bakelite, 
wells, scods of 3x5 memo paper. 


Biank sample — $1.50 pstpd. 


Reminds of You and Your Products 
Every Hour of the Day 


Your firm name, slogan or trademark on an 
Executive Line Advertising Specialty not 
only makes a distinctive, practical gift for 
your customers and business prospects, but 
builds good will and acts as a constant re- 
minder of your organization. 

The Executive Line is distinguished be- 
cause each and every item is 
carefully designed to be extra 
valuable, extra useful and to 
render a lifetime of use. 

BILL CLIPS © LETTER OPENERS 
TAPE MEASURES © STEEL RULERS 
NOVEL PAPERWEIGHTS KNIVES 

CALENDARS © LIGHTERS 
PLASTIC FOLDING 6-FOOT RULERS 

AND YARDSTICKS © PEN SETS 
The EXECUTIVE LINE products 
are available from most good 
Advertising Specialty firms of 


mail coupon TODAY, attached to 
your letterhead. 


Triple Threat 
Letter Opener 


1102 
Sta:rnless Steel 
Handle folding 
8°’ ruler, a mm. 
measure and a 
Bock, Is ” 
a decimal equiv 
olent table and 
reduction scale. ® 
Blank sample — 
$2.00 postpaid. 
© 
Pocket Slide 3 ; 


Caliper No, 1045 


Multiple use tool, 


a* 


18-8 Stainless 


inches and metric > 
system and deci- 
mal equivalent 
table. Genuine 
leather case 

Blank sample — | 
$2 00 


Send sree 
i $ for following blank samples (checked) 


No.1102[] No. 1045[] No. 503 [] 


catolog and prices. | am enclosing 


Firm's Name . 
Address 
t City Zone State 


52 


The 
Executive 
Ruler Knife 
No. 503 : 
— 
per 
ORF 
All stee!—lifetime 
‘ construction. High tem- 
we" corbon cutlery with 2 
full mirror polished blades. Wa- 
fer thin, lightweight. Three scales. 


Blank sample — $2.00 postpaid. 


The EXECUTIVE LINE, 136 W. 54 S1., New York 19, N.Y. 


where the money is being raised for 
any of the foregoing purposes. 

5. Loans guaranteed or insured or 
authorized as to purpose by a govern- 
mental agency. The theory here was 
that such loans should be restricted, 
accordance with national policy, at the 
source of guarantee or authorization. 

Loans arising out of commit- 
ments previously entered into. 


The Forbidden 


The following were cited as types of 


loans, which, in general, financing 
institutions should not make under 


existing conditions, unless modified by 
the circumstances of the particular loan 
so as not to be inconsistent with Prin- 
ciples of the Program: 

1. Loans to retire or acquire corpo- 
rate securities in the hands of the 
public. 

2. Loans for the acquisition of exist- 
ing companies or plants where no over- 
all increase of production would result. 

3. Loans for speculative expansion of 
real estate holdings or plant facilities 
as well as speculative accumulation of 
inventories in expectation of resale in- 
stead of use. 

The National Committee moved 
quickly to supply CO operating lending 
institutions with more specific criteria 
in areas where special attention seemed 
to be required. Thus, at its first meet 
inv, the Committee issued its Bulletin 
Number 1 which requested financing 
Institutions to: 

Refrain from financing inventory 
increases above normal levels relative 
to sales, or reasonable requirements by 
other standards, 

Encourage borrowers who already 
had excess inventories to bring these 
commitments and positions 

line as promptly as is reasonably 
practical, thereby reducing the amount 
of credit being used in this manner. 

At its meeting on April 18, 1951, the 
National Committee discussed the fi- 
nanting of business capital expendi- 
tures which were proceeding at record 
levels. In its Bulletin Number 2 the 
Committee cited the following as some 
of the non-essential uses of long-term f1- 
nancing that might be postponed to a 
more propitious time: 
ot 
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individual producer of non-essential 
goods or services. 

2. Expansion and modernization ex- 
penditures of concerns in distribution 
or service lines where the distribution 
or service is not defense-supporting. 

3. Expansion and modernization 
programs for the manufacture of con- 
sumer goods not related to defense. 


Postponements 


In early May, the National Com- 
mittee issued its Bulletin Number 3 
dealing with borrowing by State and 
local governments. Its recommenda- 
tions were: 

Financing of the following types of 
outlays should be postponed until such 
time as inflationary pressures had sub- 
sided, at which time the postponed 
projects would likely represent a wel. 


come backlog of expenditures and a 
counter-cyclical influence of some mag- 
nitude: 

1. Soldiers’ bonus issues. 

2. Replacement of existing facilities 
that can continue to perform their func- 


during the eriod | Use continuous Colitho Offset Plates or Readymasters in of the 

3. Construction of facilities of the ordinary paper in your tabulator and you can quickly duplicate the 
tvpe not recommended by the Defense information when copies are required. You save tab time—do away 


with costly printed copy paper and your efficiency goes *way up. 
You'll choose Colitho Plates if you have offset duplicating equipment 

— Readymaster if you have ~ or gelatin machines. Any form can be 

preprinted on the Colitho Plate, or Readymaster. Perfect registration 


Production Administration—such as re- 
creational facilities and war memorials. | 
4. Acquisition of sites or right-of- 


way not immediately needed. is automatic. Your duplicating department uses only inexpensive, plain 
5- Purchase of privately owned utili- paper to turn out completely filled-in forms—any number you need— 
tics by municipalities, which involves — accurately registered—clear and sharp. It’s the way to add more pro- 


ductiveness to your working day. 
For more information quickly, mail the coupon attached to your 
business letterhead. 


borrowing to replace equity capital. 


On the same day asthe above Bulletin 


was released (May 7, 1951) a letter was 
addressed by Charles E. Wilson, the Columbia Ribbon & Carbon Mfg. Co., Inc. 
130-7 Herb Hill Glen Cove, L. New York 
Branch Offices and Distributors in’ Principal Cities 
COLITHO 
READYMASTERS 
OFFSET PLATES 
1 If you have spirit or gelatin machines 
If you have an offset duplicator ; 
© COLUMBIA RIBBON & CARBON MFG. CO., Inc. pra O 
130-7 Herb Hill Road, Glen Cove, L. 1., New York 
Oo Please send me complete information about tabulator applications for: oO 
OC) Colitho Offset Plates C) Readymasters 
Name 
Company 
O City Jone State 
Make and Model of offset dupl 
© Make and Model of spirit duplicat re) 
“You wanna talk to Mr. Who-ziss of the What- 
cha-ma-call-it Company ?” 
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STABILITY..most of our 
clients have been with 
us for over 6 years... 


several, 8... 10... 12... 15. 


One over 32 years. 
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ing. Saves time, ink, money 
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Makes shipments look their best. 
Highest quality. Fast drying, per- 
manent. No shaking. Black, neat- 
as print marks 
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Director of Defense Mobilization, to 
State and local governments in which 
he requested that their borrowings be 
postponed no matter how worthy the 
project, if the project was postponable. 
He further asked that all issues of $1 
million or more receive the approval 
of the appropriate regional committee. 
The National Committee referred to 
this request in the Director’s letters and 
recommended to lenders that they co- 
operate by not participating in the sale 
or purchase of such securities unless the 
issue had been cleared by a regional 
committee. From this time forward 
practically all State and local govern- 
ment offerings were automatically 
screened by regional committees, 


Central Screening 


This was, as a matter of fact, the only 
way that such issues could be adequate- 
ly screened because of the special 
characteristics of State and local ROV- 
ernment borrowing. It is customary 
lor a State or a municipality to adver- 
tise for bids on a bond issue and usually 
a large number of bidders will enter 
sealed bids on a certain day. It would 
have been impractical for every firm 
which contemplated placing a sealed 
bid to request a regional committee to 
screen the issue. It seems necessary to 
add these comments in view of the 
wide-spread interest in the VCR Pro- 
gram’s activity in this area of finance. 
On April 17, 1952, the Program was 
amended, in accordance with the re 
quest of the President of the United 
States transmitted to the Defense 
Mobilization Director on March 24, 
1952, to the effect that loans to State 
and local governments were exempt 
from screening under the Program. 

The application of the principles of 
the Program to loans on real estate for 
other than new construction (the latter 
is covered by Regulation X) was en- 
compassed in the Committee’s Bulle- 
tin Number 4 issued in early June and 
revised in September, 1g51. It had de- 
veloped that some relief was needed 
from the initial recommendations gov- 
erning the financing of 1-to-4 family 
unit residential properties. The Com- 
mittee noted that it was not the purpose 
of the Program to make the transfer 
of real estate impossible or impractica- 
ble, but rather to reduce inflationary 
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pressures by limiting the amount of 
additional credit created in the process 
of real estate transfer. 

In July of 1951 the Committee ex- 
pressed its view that loans in the 
American markets by foreign borrow- 
ers should be screened to the same ex- 
tent and with the same purpose tests 
as comparable American credits (Bulle- 
tin Number 5) and on loans secured 
by unlisted securities (Bulletin Num- 
ber 6). 


Financial Stability 


For the latter category of loans the 
Committee recommended that loans on 
securities for purchasing or carrying 
unlisted securities would be presumed 
to be for a proper purpose if the amount 
of credit extended was no greater than 
permitted in the case of listed securities 
by Regulations T and U. Other loans 
with such securities as collateral should 
be made only for purposes consistent 
with the Program. 

It is manifestly impossible to mea- 
sure statistically the part played by the 
Voluntary Credit Restraint Program 
in bringing about the stability which 


the economy has enjoyed for more than | 


a year now or to guess what might have 
happened in the absence of the Pro- 
gram. In the first instance the Program 
was only one of the credit measures 
operating during the period. 

The advance of credits outstanding 
in the highly important area of con- 
sumer credit, it will be recalled, had 
been effectively halted by the re-activa- 
tion of Regulation W. Regulation X 
had been fashioned to cope with the 
rapidly expanding boom in new resi- 
dential construction and, although 
slower to take hold due to the nature 
of the enabling legislation and the low 
down payments required for a large 
portion of new housing exerted a dam- 
pening effect in this field. 

Most important of all was the re-em- 
ployment of open market operations 
which for several years had been de- 
voted almost solely to maintaining a 
pegged price for long-term government 
securities. Modification of this pro- 
gram at about the same time as the 
VCR Program was inaugurated, with 
the resulrant reduction in the prices of 
long-term marketable Governments, 


TRUNODLE 


1951 NET PROFIT EXCEEDS 
PREVIOUS YEAR’S SALES 


Expansion and modernization of equipment does 
not necessarily produce a profit... as a midwestern 
manufacturer recently found. This long established 
company, through modernization of one of its 
divisions in 1949, had created productive capacity 
considerably in excess of its own needs. 


This unused capacity meant heavy carrying charges, 
causing a large and continuing loss tn the diviston. 
Attempts to secure additional outside business failed 
to bring in sufficient volume to put the operation 
in the black. 


Early in 1950, Trundle Engineers were called in to 
make a market study. During the course of this 
study, Trundle research men found numerous poten- 
tial customers practically in the company’s “back 
yard’’. Some were actively looking for a new source 
of supply. In fact, a number even tried to place 
orders with the Trundle representative. 


Based on this market study, a detailed sales pro- 
gram was recommended by Trundle— involving 
territories, coverage and sales controls--and put 
into effect during the balance of 1950. Result: /951 
net profit of the department exceeded its total sales 
volume for 1950 or 1949. 


Trundle works as a“‘team” with your executive staff—on 
problems involving Management Methods, Marketing, 
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Bulkley Building, Cleveland 15, Ohio. 
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Small Industries 
Wanted 


We serve a number of 
cities of 1,000 population and 


larger that will welcome small 
industries employing men or 
women. 


The Industrial Develop. 
ment Department of this com. | 


pany is organized for the 
purpose of supplying indi- 
vidual surveys to prospective 
industries. This service and 
your inquiry will be held 
confidential. 


May we serve you? 
Write or phone LD-201 


PUBLIC SERVICE 
COMPANY OF OKLAHOMA 
Box 201, Tulsa 2, Oklahoma 
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weer 


Leading American manu- 
facturers have learned that, 
in remote plants, where parts and service are hard 
to come by, Weld-Bile Trucks stand up and 
deliver. 

You can SEE the greater strength and durability 
in Weld-Bilt Equipment . . in heavier arc-weld- 
ed construction, in sturdier operating parts, in 
many innovations that assure easier, friction-free 
operation, Write today for catalog and details on 
the complete Weld-Bilt Line. 
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effects in the fight against inflation. 
Holders of these securities have been 
reluctant to dump them on the market 
and, as a result, supplies of funds for 
many types of credit were reduced. 

While it 1s not possible to measure 
the effectiveness of the various influ- 
ences which brought about stability, it 
is generally agreed that the VCR Pro- 
gram made a significant contribution. 
It called the attention of lenders of all 
categories to the desirability of channel- 
ling available funds into defense and 
essential civilian activities and the un- 
desirability of providing credits for 
projects unrelated to the defense effort 
during the defense effort. Moreover, 
by furnishing them with fairly well- 
defined benchmarks it was possible for 
lenders to implement the principles of 
the Program on a uniform basis. 


The Control Scheme 


Although it is difficult to evaluate the 
specific contribution of the VCR Pro- 
gram over the past fourteen months in 
other than general terms, it is compara- 
tively easy to fix the place of such a 
program in the over-all scheme of 
credit and monetary controls. The 
Federal Reserve System's discount and 
open market operations and authority 
to vary reserve requirements are ade- 
quate, in ordinary circumstances, to 
make as effective a contribution to 
economic growth and stability as may 
be made through credit and monetary 
action. 

In emergency conditions, when it is 
desirable to influence the particular use 
of credit as well as its volume, addition- 
al credit restraints may be required. 
Regulations X and W were designed 
There are, however, 
large areas of financing in which select- 


for this purpose. 


ive credit regulation is neither practi- 
cable nor desirable. 

These areas, for example, include 
short and long-term financing by busi- 
ness concerns where the multi-purpose 
uses of loan proceeds, as well as the 
wide variety of terms and conditions 
under which such funds are obtained, 
would pose difficult problems of admin- 
istration, definition, and compliance. 
In these areas some such program as 
the VCR can make a significant con- 
tribution. 

Similarly, it seems possible to de- 
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Mr. Hoffman knew 
9 out of IO answers 


But the important thing to Mr. Hoffman was 
that Dun & Bradstreet knew the tenth, because 
it kept $20,000 worth of Hottman’s machine 


tools out of the assets of a bankrupt customer. 


\Ir. Hottman knew a lot about the AYZ 
Corporation. He could see this customer's root 
and chimney from his ofice window. He played 
with several of the executives and officers. 
He knew the history of the enterprise. But there 
was one item of interest Hoftman didn't 
know. A speculative inventory situation and a 
sudden price break combined to reduce working 
capital. A principal source of finance withdrew 


its support. 


‘That was the tenth item of news which Mr. 
Hottman learned because he had made a routine 
credit inquiry months previous. The news of 
financial difficulties came confidentially and 
automatically because Hoftman’s interest in the 
XYZ Corporation had been registered. Mr. 
Hottman caught Its crated tools at the shipping 
dock ten days betore the sudden bankruptcy was 
announced, 
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lineate rather closely the conditions in 
the economy which must prevail if a 
voluntary program of credit restraint 
is to be undertaken with reasonable 
hope of success. These are a highly 
inflationary condition evidenced by a 
fairly sharp increase in commodity 
prices; widespread and growing specu- 
lative fever; rapid expansion of private 
credit; and vigorous use of general 
credit restraints, supplemented by use 
of selective credit regulation in those 
specific areas where experience shows 
such regulation can be effective. 


Recognizing Needs 


Under this combination of circum- 
stances, the danger of inflation and the 
need for restraining the growth of 
credit can be set forth with sufficient 
directness and force to engender among 
lending institutions a general willing- 
hess tO CO-operate ina comprehensive 
program of restraint. 


May of this year, evidence had | 


mounted that not all of the conditions 
calling fora Voluntary Credit Restraint 
Program) still obtained. Commodity 
prices have been relatively stable for 
more than a year; the widespread fever 
of speculation which gripped the coun- 
try for several months after Korea ap- 
peared to have subsided. 

Looking back on the evidence as to 
business trends which has been ac- 
cumulating in recent weeks, one is im- 
pressed by the balance of great natural 
forces which are working against in- 
lation as well as toward it at the pres- 
enttime. Industrial plant capacity has 
been greatly increased since the end of 
the War and particularly in the last 
two years. ‘The increase in plant ca- 


pacity means more goods available in 
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the lines where materials have been in 
short supply. The result is seen in the 
recent rapid decontrol of the flow of 
major raw materials. 

The second great natural force is the 
large and persistent accumulation of 
savings by the American public. Sav- 
ings to-day are not quite as large a 
percentage of personal income as in 
1951, but they are still an abnormally 
large fraction of income after taxes. 
These savings show up in impressive 
increases in funds available for invest- 
ment by the great savings institutions. 
This large tlow of funds into savings 
has facilitated plant expansion and has 
provided large sums of money for resi- 
dential mortgage financing. At the 
same time, it has reduced the purchase 
of consumer goods and thereby has 
served as an important equalizer. 


Inventory Effect 


A third natural force is apparently 
operating. Business inventories which 
increased sharply immediately after the 
Korean incident in 1950 levelled off in 
mid-rg51 and for the past eight months 
there has been little change in the over- 
all level. To the extent that industry 
is levelling off its inventories, it has 
reduced its demand for raw materials 
whereas a year ago there was a two- 
fold demand—for current consump- 
tion and for inventory accumulation. 

In contrast it should not be over- 
looked that there continue to be forces 
tending toward further inflation. We 
are still in the midst of a yreat defense 
build-up and the actual output of de- 
fense items will probably increase for 
We are still 


constructing new plants for defense 


many months to come. 


purposes and this increase in plant and 
machinery provides a large market for 
industrial products. Residential build- 
ing also continues at the high level of 
1951. One should not overlook the 
possibilities of wage increases large 
enough to force increases in certain 
commodity prices and the prospects for 
deficit spending. 

Thus, we have two sets of forces 
at work, one providing a cushion 
against inflation and the other working 
towards higher prices. On balance this 
nation appears to have reached what 
Is temporarily, at least, a state of equi- 
librium. After marshalling these facts 
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sonnel relations. 
THEN—you’ll want 
to use “Outlook”’ en- 
velopes for other pur- 
poses. All sizes and 
styles, with your choice 
of either ylassine or 
cellulose transparency, 
Write for 
sumples and prices. 


OUTLOOK ENVELOPE COMPANY 


Originators of "Outiook” Envelopes. Est, 1902 


ASSOCIATED TRANSPORT, INC., common 

carrier truck line, says: in Metropolitan. 

New York, for ovr local pickup and 
delivery services... 


we LEASE ‘em: 


NTLS is saving time and worry for thousands 
of other firms, too! 

NATIONAL’S Truck Lease Plon releases capital, eliminates 

buying and maintenance worries, gives known-in-advance 

costs ond @ fleet engineered to your needs—always clean, 

olways smart! 


TRUCK LEASING SYSTEM 
Members (a principal ciliss 
Write for Booklet: Dept. 0-5 Jockson Blyd., Chicago 4 


Oy PHOTOS iw 1 DAY! 


¢ in 1,000 Lots 
EACH 47.99 100 


Postcards $23 per 1000: Mounted Enlarvements (30x40)53 85 
Made from Your Negative or Phote 
Unsurpassed in Quality at Any Price 

Under supervision of famous 
James J. Kriegsmoann 


S. A.’s LARGEST REPRODUCTION HOUSE 


WE MATCH YOUR ORIGINAL A 


WE DELIVER WHAT WE ADVERTISE” 


[>t 


it was the joint view of the National 
Voluntary Credit Restraint Committec 
the 
the Program should be suspended, but 


and Federal Reserve Board that 
the organization retained in the quite 
possible event that inflationary forces 
I have 
every confidence that the financial in. 


should again become dominant. 


stitutions of this country would. re- 
spond to a new challerige with the same 
unselfish devotion to the public inter- 
est that has characterized their activi- 


ties over the past fourteen months. 
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Viola V. Anderson, Ethel R. Keegan 

Contributing: Edwin B. George, A. M. Sullivan 
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Businiss Conpirions STAFF: 

Richard L. Kraybill (in charge), H. Lorraine 
Carson, Thomas Kenny, Robert L. Ropes 
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SISTANT Eprror, 


prrors, 


ADVERTISING SALES MANAGERS: 
Alex J. Dughi, Jr., Carl Yoder 
ADVERTISING REPRESENTATIVES: 
New York: Haring Chandor, Mark McDonald, 
George Maturmiak, Philip W. Murphy 
Chicago: John Krom, James Millhouse, 30: 
West Adams Street 
Cleveland: Car) Yoder, Terminal Tower 
Detroit: Carl Neppach, Jr., Cadillac Tower 
San Francisco: R. J. Birch & Co., 300 Mont 
gomery Street 
Angeles: R. J. Birch & Co., 
Blvd. 
Canada: 


3156 Wilshire 
Dun & Brapsrreet of Canapa, Lrp 
Bertha Lewis 


CincuLATION RECORDS 


three years; 
$5 a year. 


sumscriprion: $4 a year; $10 for 
copy. Outside the United States, 


35 cents a 
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Industrial 


this magazine are indexed tn 
Arts Index, in the Public Affairs Inf: 
Service, and also an amex available uy 
. . Member C.C.A. and N.B.P.A 
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@ @ Morr orranrp breakdowns of those data orig 
compiled by the publishers appear monthly 
risvicaL Review, largely in tabular form, $2 a year, $2.50 
mitside of the United States. These data include bus 
bank cle ings, building price indexes, 
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LDUN'S 


i! tit il triacs 
interpreted each in 


24, and 26-30), 
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v's REVIEW 


SPECIALLY 
DESIGNED 


MACHINE 
TOOLS 


HAVE CUT PRO- 
DUCTION COSTS 
FOR AMERICAN 

INDUSTRY 


41,620 MANUFACTURERS 
DUN'S REVIEW REACHES 
THE PRESIDENTS AND 
TOP EXECUTIVES OF 
41,620 MANUFACTURERS. 


Struggling along with one wheel may 
be all right as the trick of the week, 
but for real progress two wheels are es- 
sential! And in business as well, 
two telephone systems are required for 
smooth, efficient operation — your City 
telephones for incoming and outgoing 
service — and SELECT-O-PHONE for 
inside communications. SELECT-O- 
PHONE operates automatically and in- 
dependently of your switchboard! It per- 
mits you to talk with from one to 55 
inside stations, individually or collec- 
tively. 

SELECT-O-PHONE frees your switch- 
board in inside traffic—saves manpower 
—increases efficiency throughout office or 
plant! 


SELECT-O-PHONE Dial Inter- 
communication Systems are 
sold, installed and serviced by 
factory trained, franchised deal- 
ers all over America. 


Get the Facts—Mail Today! | 


SELECT-O-PHONE DIVISION Dept. 54-G 
Kellogg Switchboard & Supply Co. 
6650 South Cicero Ave., Chicago 38, Ill. 


Please rush your new ‘‘Hear’s How’ book- 
let that explains how | can benefit from 
Kellogg SELECT-O-PHONE Dial Intercom- 
munication. 
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Company. 
Address. 
Zone____ State ‘ 
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Through our branches and representatives ... and through 
the contacts we maintain in all commercially important 
areas, the Chase has a thorough, up-to-date knowledge of 
foreign trade requirements. 


As a result, many businessmen rely on Chase banking 
information and service for expediting their transactions 
in world markets, 


THE CHASE NATIONAL BANK 


OF THE CITY OF NEW YORK 


HEAD OFFICE: Pine Street corner of Nassau, New York 


Member Federal Deposit Iniurance Corporation 


SERVICE TO 
BUSINESS 
Checking accounts 
Investment Service 
Commercial loans 


Credit and trade 
information 


Money transfers 


Collection of 


cash items 


Execution of 


security orders 
Safcheefang of 


securities 


Commercial letters 
of credit 


Travelers credits 
Foreign exchange 


Corporate trust 
and agency serve 


Penson trust serwee 
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about how to turn out better looking letters... faster? 


You won't be, after a revealing “Production-Plus” test* 


on the new Remington Conomy, 


Yes, just a flick of the starting switch—-and the 
Remington Electri-conomy’s controlled power typ- 
ing gets you ‘‘off the limb’’ and turns out handsomer, 
distinctive letters, bulletins and reports that com- 
mand instant reader attention. What's more, its 


THE FIRST NAME 


amazing speed and ease of operation increases 
typing production . . . decreases office typing costs 
... really boosts typists’ morale. 

That's why the Electri-conomy with its “‘years- 
ahead” superiority in design, construction and per- 
formance is preferred by thousands of businessmen 
throughout the country—is successfully and squarely 
meeting today’s secretarial shortage plus the need 
to get more things done in less time. 


*For FREE informative Electri-conomy Test right in your own office 


or FREE literature “TAKE A LETTER” (RE 8499) write Remington 
Rand, Room 2154, 315 Fourth Avenue, New York 10, N.Y. 
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